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Thoughtful men safeguard all their tangible 
possessions against loss and destruction. Admitted Assets 


This Company goes much further, furnish- 


ing protection for that far 1 ~re valuable Over Fifty-one Million Dollars 
asset-—EARNING ABILITY, the ss of which 
makes impossible all mat ~' —_>ossessions. 


Our Sterling Income Contrict covering . . 
accident and Disability, is one of the few Payments to Policyholders in 1926 


complete and simplified forms of coverage . oh 

that appeal to all men in every walk of life. Over Three and one-half Million Dollars 
You will find pleasure and profit in selling 
this unique coverage. 
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ey ye « ° NEW YORK SAN FRANCISCO 
Building a Reputation for Service a. ae 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we = or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of ‘‘class’’: whose Marsh q& McLennan 
gvodness you involuntarily acknowledge. 

Similarly the Peoria Life, by years of conscientious 
attention to the interests of ‘es agents and policy- INSUR ANCE 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to : . “1: . 
be recognized. Not just fair or average excellence, Fir e Liability Marine 
but of a degree striking enough to attract notice and 
cause comment. 

Fo a Peoria Life has not been satisfied aris to 
Service: it has never for a moment relaxed its ‘ 
efforts to give the most complete and useful Service 175 W. J ackson Blvd., Chicago 
possible. Such an ideal, persistently followed, ex- 
lains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


London Seattle Montreal 
Detroit Duluth 
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Peoria Life Insurance Company ornate Detroit Duluth 
Peoria, Illinois Phoenix Columbus Portland 
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POLICYHOLDERS AGE 35 PER $1,000.00 or 
OUR AGENTS 
With Paid-Up and Ex- 
THEIR OWN FUTURE IS SECURE tended Insurance Val- 
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Benefit at Age 70. 
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NON=MEDICAL SURVEY 


American Life Convention Submits 
Report to Members 


INFORMATION AS TO PRACTICES 


Many Companies Accept Women on Same 
Basis as Men—Others Establish Dif- 
ferential—Very Little Available 
as to Claims 
The first comprehensive survey of the prac- 
tice and experience of life insurance companies 
in the writing of non-medical insurance has 
just been forwarded by the American Life Con- 
vention, headquarters Shell Building, St. Louis, 

Mo., to its member companies. 

The chart covers seventy-six of the Ameri- 
can Life Convention companies that have 
adopted non-medical underwriting. All of these 
companies report a favorable experience in the 
non-medical field. 

The privilege of writing non-medical applica- 
tions has been limited to special class agents, 
no policies on that basis being issued through 
brokers or agents who have not had lengthy 
experience in the life insurance business. In- 
spections are required in nearly all cases. Most 
of the companies use the inspection service fur- 
nished by the American Service Bureau, which 
serves only life insurance companies that are 
members of the American Life Convention. 

The complete survey, which is in the nature 
of confidential information for members of the 
American Life Convention, gives the name of 
each company writing non-medical, the maxi- 
mum amount of insurance that will be issued, 
age limit, practice as to women, attitude toward 
writing substandard risks on non-medical basis, 
length of experience in non-medical field, 
whether double indemnity and total disability 
concessions are extended on non-medical poli- 
cies, number of death claims paid, number of 
claims for total disability, and the forms of 
policies on which non-medical will be issued. 

A digest of the American Life Convention 
survey shows that the maximum amounts issued 
by the various companies reporting ranged from 
$500 to $10,000, but by far the greater number 
of companies issue from $2000 to $3000 on non- 
medical to any one policyholder. 

Thirty of the companies limit the amount to 
$2500. However, one of these companies be- 
tween ages 10 and 40 years on male lives, issues 
up to $5000 and $2500 between 41 and 50 years. 

Another company with a $2500 limit extends 
that privilege only between the ages 15 and 45 
on male lives and $200 between 2 and 14 
years. This company writes women non-med- 
ical from 2 to 45 years up to $2000. 

Twenty-five companies have adopted a $2000 


(Concluded on page 8) 


HAVE “UNLICENSED” 
PROBLEM 


Canadian Supervisors Concerned Over 
Conditions 


COMMENT OF R. LEIGHTON FOSTER 


Ontario Superintendent Reports as Secre- 
tary of Canadian Commissioners 

R. Leighton Foster, Superintendent of In- 
surance of the Province of Ontario, Canada, 
has pointed out that there is a serious problem 
in Canada on the matter of the activity there 
of unlicensed insurers. Mr. Foster is secre- 
tary of the Association of “Superintendents of 
the Provinces of Canada, which is holding its 
tenth annual conference in Quebec this week. 
Mr. Foster discussed in detail the questions in- 
volved in this problem and recommended in his 
report that it be given earnest consideration. He 


said: 

The subject of unlicensed insurance in Can- 
ada is one which may profitably receive careful 
consideration by our conference. Insurance 
supervision is effective only to the extent to 
which it is complete and I regard the very large 
and increasing volume of unlicensed fire and 
casualty insurance throughout our provinces as 
a challenge to this conference. Not only is 
the public entitled to 100 per cent supervision 
and the insurance facilities afforded by all 
classes of reputable insurance carriers, but the 
licensed companies and their agents which main- 
tain our insurance department through their 
license fees and pay millions of dollars in Fed- 
eral, provincial and municipal taxation are 
entitled to protection. It is a well-known fact 
that millions of dollars in premiums are paid 
annually by the people of Canada to Under- 
writers at Lloyds, London, and to foreign car- 
riers generally. During the past year I had 
occasion to investigate automobile insurance 
being written for Lloyds, London, by a Mon- 
treal brokerage house. My investigations have 
disclosed a volume of unlicensed fire and cas- 
ualty insurance throughout our provinces, which 
I had hitherto believed impossible. 

The problem I present to the conference is 
how to reduce the flow of insurance premiums 
unlicensed and practically untaxed, to un- 
licensed insurers. Some of our provinces have 
endeavored to solve the problem by imposing 
taxation which amounts to a prohibition. Such 
legislation has always proved ineffective. Fre- 
quently the insurance facilities afforded by un- 
licensed insurers are indispensable to the insur- 
ing public. Moreover, some unlicensed com- 
panies are much older and reputed to be as 
strong financially as our largest and best 
licensed insurers. Under the circumstances I 
suggest that consideration be given to the rea- 
son why so many reputable insurers have done 
a large and increasing business in Canada with- 
out being licensed. I believe that some of these 
unlicensed insurers at any rate are prepared 
to become licensed and compete with other 
licensed carriers on a fair basis if the terms 
and conditions of license are revised. Hitherto 
all foreign insurers have entered Canada upon 
receiving a Dominion license. Now the door is 


(Concluded on page 15) 
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1926 AGGREGATES 


Tabulations from The Insurance Year 
Book of Interest to All 


DATA ON STOCK CASUALTY, SURETY 
AND MISCELLANEOUS COMPANIES 


Premiums Written Totaled $764,357,136— 
Paid Losses and Adjustment Expenses 
Were $387,311,121 

That casualty and surety insurance is in a 
fair way to loom up in the agent’s mind as the 
most profitable line of all to handle, is shown 
from the series of tabulations now being printed 
for the 1927 edition of The Insurance Year 
Book, Casualty, Surety and Miscellaneous 
Volume, which is published by The Spectator 
Company, the largest insurance publishing 
house in the world. The Insurance Year Book, 
in three volumes covering life, fire and cas- 
ualty, surety and miscellaneous insurance, and 
now in its fifty-fifth annual issue, is the court 
of first and last resort for all information re- 
garding insurance and is the veritable “Bible” 
of the insurance business. 

The section of the 1927 edition of The In- 
surance Year Book, casualty, surety and mis- 
cellaneous, which is designated. as “Aggregates 
of Stock Casualty, Surety and Miscellaneous 
Companies for 1926,” shows that 319 of such 
companies, plus 83 life insurance companies 
having accident and health departments had 
total assets in 1926 of $5,853,340,858. This 
figure includes the assets of the Metropolitan 
Life amounting to $2,108,004,385, and those of 
the Prudential totaling $1,572,185,485. 

The reinsurance reserve of these companies 
aggregated $323,803,555 and their loss reserve 
was $307,565,828. Losses paid, including ad- 
justment expenses, reached $387,311,121, while 
dividends to stockholders amounted to $24,- 
623,101. 

Premiums written amounted to $764,357,136 
and total income was $827,911,160, with expenses 
of management amounting to $312,095,775 and 
total disbursements of $729,229,811. Total lia- 
bilities, inclusive of capital, amounted to $5,- 
440,229,667, with an aggregate net surplus of 
$413,111,191. 

The tabulations on Page 450 of The Insur- 
ance Year Book also indicate the figures for the 
stock, casualty, surety and miscellaneous in- 
surance companies which are licensed in New 
York together with the life insurance companies 
having accident and health departments. The 
data for companies licensed in New York, 
embracing their writings all over the country, 
show that their earned premiums aggregated 
$588,160,123, with losses incurred of $307,151,- 
658 and a ratio of 52.2. 

Adjustment expenses incurred by the New 

(Concluded on page 19) 
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I AM sorry to hear that the officers of the 
New York Life Underwriters Association 
have determined to enlarge the little bulletin 
which it issues monthly and to solicit adver- 
tising from local trust companies in order to 
finance the project. This bulletin was a valu- 
able medium through which the activities of 
the Association could be announced. I fail to 
see that there is any real need of expanding 
it beyond that point. Every member of the 
New York Association is automatically a mem- 
ber of the National Association of Life Un- 
derwriters and by virtue of such membership 
receives each month a copy of Life Associa- 
tion News, the organ of the National Asso- 
ciation. It seems to me to be impolitic for the 
New York Association to try to rival the Na- 
tional body. Furthermore, I fail to see the 
need of it. I doubt if the enlarged bulletin will 
add materially to the available information of 
the life insurance agents of New York. There 
is already an oversupply of mediums for the 
dissemination of life insurance information and 
news. One is almost forced to conclude that 
the New York Association finds the present 
mediums inadequate. As as associate member, 
I have no voice in the matter, but I should like 
to be an active member long enough to voice 
my protest. 
x ok * 
RTHUR E. BRAUN, recently 
president of the Reliance Life Insurance 
Company, of Pittsburgh, was formerly head of 
the Pittsburgh Post and the Pittsburgh Sun, 
which papers were recently acquired by Paul 
Block and William Randolph Hearst. It was 
announced last week that Mr. Braun will dis- 
tribute a bonus of about $100,000 to employees 
of the two organizations. Even office boys 
will receive, it is said, about $100 apiece. Mr. 
Braun obviously appreciates employees’ services. 
oe. ee @ 
N fact the sale of these papers has given rise 
to rumors of a close alliance between Paul 
Block and W. R. Hearst, which is strengthened 
by the news that Mr. Block has given up the 
Sunday Post to Mr. Hearst and hereafter the 
Pittsburgh Post will be published six mornings 
a week only. In return he receives the repre- 
sentation of the Hearst Pittsburgh papers, 
which is said by those who know to be an un- 
precedented arrangement in so far as Mr. 
Hearst is concerned. All of which goes to 
show that Mr. Braun had made a decided suc- 
cess of newspaper publishing. 


elected 


ok * * 
LAIMING that insurance obtained by the 
payment of $500 a year in premiums is all 
that the widow of a bankrupt is entitled to, the 
Chatham-Phenix National Bank, of New York, 
is suing Mrs. Abraham Crosney for the re- 
mainder of $100,000 of insurance which she got 
when her husband committed suicide last spring 
rather than face insolvency. 


ECENTLY the spice of humor was dashed 
into an otherwise tasteless day when a 
copy of the August number of “Super Service,” 
house organ of the London Guarantee and Acci- 
dent Company, reached my desk. The whole 
thing is a jest at Fate, Destiny, Life, Insurance, 
Statistics et alia. 
* * * 
VIDENTLY taking a healthy swing at 
some trends in the casualty business of 
late, “Super Service” offers this comment with 
much of a like nature supposedly extracted from 
the diary of a modern insurance agent: 

“July 1st—Superintendent of Agents of Uni- 
versal Indemnity Company recently organized 
by the big Universal Fire Company was in to 
see me today and told him I would take agency 
for his company. Have written my previous 
company that their drastic underwriting policy 
is causing me loss of all my business and I must 
find someone that will take some of the bad 
along with the good. The Universal has plenty 
of money and the president used to be in the 
sewing machine business so he will have sense 
enough to realize that to make a success of the 
casualty insurance business, he must have vol- 
ume.” 

A LSO included in this peer of special is- 

sues among house organs, I find the ex- 
act formula for statisticians set down thus: 

Y—X 

“Z + mate Statistician X 1 Job =1H.... 
of a life.’ And not only that, but the “De- 
ficiency Expert” who evolved it goes on to say: 
“Funny thing about statistics. The old saying 
is that figures never lie but liars figure. That 
is why in an insurance office you will find not 
only statisticans but figure interpreters as well; 
the latter being otherwise known as figure 
hounds. If the loss ratios turned out by the sta- 
tistical department are too high some optimist 
cuts the tail off the 6’s, thereby making them 
If they are too low somebody turns the 


” 


zeros. 
6’s upside down and they become 9’s. 


Conrad Schultz, 


ra record broken! 
twenty-two-year-old student of Creighton 
University, Nebraska, won the world’s chewing 
gum championship by fletcherizing 112 sticks of 


gum at one time. Wanted, insurance against 


lockjaw. 
*K XK * 

AILY newspapers, referring to the eletro- 

cutions of Sacco and Vanzetti, use such 
phrases as “Radicals’ death masks,” “Ashes of 
radicals,” “Radical’s widow,” etc. Why all this 
bunk? Why attempt to gloss over the crime 
for which they were punished by switching the 
issues? Why not say ‘“Murderers’ death 
masks” and continue to write “murders” in 
place of “radicals”? These men were not 
martyrs, they were criminals who paid the ulti- 
mate penalty. 
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N interesting analysis of dwelling house 
fires in Kansas City, Mo., during 1926, 
showing the number of fires per month and 
the losses, as also causes of fires in order of 
their frequency, together with the total and 
individual loss by causes, has just been made 
by J. Burr Taylor, secretary of the Missouri 
State Fire Prevention Association. While the 
figures, of course, apply only to Kansas City, 
they are probably indicative of that class of 
fires in any metropolitan city. 
* * x 
HERE were 1174 dwelling house fires in 
Kansas City last year, with an aggregate 
loss of $564,900, of which $380,328 was on build- 
ings and $184,572 on contents. The heaviest 
loss on the class occurred in March, with a total 
of $81,942, followed by October, with $74,398; 
while the low record was in July, with a loss 
of only $16,848, the losses for June and August 
and the late spring and early fall months being 
slightly higher, but much lower than for the 
months when heating appliances were in full 
operation. March also led in the number of 
fires, followed by December, November, Jan- 
uary and February, in order. 
ee 
F the known causes of fires, sparks on 
roofs led both in number and losses, fol- 
lowed by electric wiring, heating appliances, 
hot ashes, and chimneys and flues. Carelessness 
in the use of matches and electrical devices was 
responsible for numerous fires; as was also 
spontaneous ignition, due to accumulation of 
oily rags and rubbish on premises. 
*x* *K * 
OLDING that if the city council and its 
executive committee had done their duty 
and seen to it that the employees of the city 
did theirs, his son would not now be dead, the 
father of one of the almost eighty children 
killed in the Laurier Palace Theater at Mon- 
treal, Canada, several months ago, is bringing 
suit against the city for compensation for the 
loss of his young son. The claimant sets up 
that the city was negligent in the matter of 
enforcing the local ordinance regulating the 
attendance of children at theaters. It is 
announced that other parents whose children 
lost their lives in the disaster will file similar 
claims against the city. All of which is an- 
other strong argument for the strict enforce- 
ment of every ordinance having for its purpose 
the safeguarding of life and property. 
* * * 
HE following are the most recent entries 
in the Inter-Chamber Fire Waste Contest 
conducted by the National Fire Waste Coun- 
cil, under the auspices of the Chamber of Com- 
merce of the United States: Florence, Colo.; 
Evanston and Jacksonville, Ill.; Henderson, 
Ky.; South Haven, Mich.; Wilson, N. C.; 
Minot, N. Dak.; New Philadelphia, Ohio, and 
Ketchikan, Alaska. 








Thursday 











ling house 
ring 1926, 
nonth and 
1 order of 
total and 
been made 
> Missouri 
While the 
nsas City, 
t class of 


se fires in 
aggregate 
s on build- 
e heaviest 
ith a total 
1 $74,398; 
ith a loss 
id August 
iths being 
n for the 
‘e in full 
umber of 
iber, Jan- 


sparks on 
»sses, fol- 
ppliances, 
relessness 
vices was 
was also 
lation of 


1 and its 
heir duty 
the city 
dead, the 
children 
at Mon- 
bringing 
| for the 
- sets up 
iatter of 
ting the 
It is 
children 
> similar 
h is an- 
enforce- 
purpose 
y. 


t entries 
Contest 
e Coun- 
of Com- 
>, Colo.; 
nderson, 
N.: Gy 
hio, and 





September I, 1927 


THE SPECTATOR 





Editorial 











THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting ‘the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 WitttaM Street, New York 
Arthur L. J. Smith 
President 


Harry W. Barnard 
Second Vice-President 

Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1927, by The Spectator Company, New York 








Vor. CXIX SEPTEMBER 1, 1927 No. IX 








GAIN AND LOSS EXHIBIT* 

OR the year 1926 THE SPECTATOR is 
able to present results of 221 life in- 
surance companies, as taken from the 
Gain and Loss Exhibits filed by them with 
the several insurance departments. This 
makes the thirty-first annual publication 
of the essential points of the exhibits of 
the companies. Since 1906 this table has 
been the only summary giving essential 
items from the elaborate Gain and Loss 
Exhibits as prepared by the National Con- 
vention of Insurance Commissioners. 
Careful scrutiny is given to each com-’ 
pany’s exhibit so that any tendency to in- 
efficient management, poor investment re- 
turns or excessive mortality may be 
promptly discovered, and proper remedies 
applied. The table appears on page Io. 
In the series of tabulations no ccmpar y 


TABLE OF AGGREGATES 






is included which was less than five years 
old on January 1 last or which had under 
five millions of insurance in force. 

The companies are divided into 192 or- 
dinary companies and 29 industrial com- 
panies. The net gain and loss in each 
item, the totals of which are the realized 
gains from insurance proper, are shown, 
with the gain or loss from changes in se- 
curity values and investment earnings. 
These latter items added to or deducted 
from the insurance gains show the appar- 
ent surplus earnings of the year. The re- 
maining items show the distribution of 
the surplus earnings as apportioned to 
policyholders and stockholders, assigned 
to special funds and added to the surplus 
amount. The final item gives the surplus 
at the end of the year. 

The table of aggregates shows that the 
192 ordinary companies had a net in- 
crease in surplus during the year of $24,- 
325,649; therefore while their total sur- 
plus earnings, including $18,202,760, from 
investments, were $359,136,830, they paid 
out in dividends to policyholders $303,- 
249,710, increased their surplus funds by 
$9,505,443, and paid to stockholders in 
dividends $11,056,028. 

The twenty-nine industrial companies 
had an increase of $29,021,636 in their 
surplus. Their total surplus earnings 
were $149,229,209. This includes a loss of 
$239,177 from investments. They paid 
to policyholders $122,285,112 and to stock- 
holders $2,455,164 in dividends. They 
reduced their special fund $4,533,703, 
which was used to augment the surplus 
funds. 

Of general interest are the great sav- 


Tora (192) Torat (29) 
ORDINARY INDUSTRIAL 
CoMPANIES COMPANIES 





Divisible Surplus at Beginning of Year................... 
Loading Earned on Premiums and Annuities.............. 
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271,925,033 209,834,179 
310,196,631 242,518,757 
374,257,520 270,837,199 

120 .62 111 68 jun 


(a).. 406,090,856 198,254,936 
(b).. 243,647,922 130,231,592 
166 .68 152.23 
518,357,087 265,086,302 
276,157,166 161,127,807 
53 60.77 


53.27 ; 
267,134,762 146,120,633 
237,763,217 114,857,097 

89.03 78.58 

24,460,074 2,643,952 
63,479,515 28,103,499 


—64,060,889 —28,318,442 
+242,199,921. +103,958,495 
+29,371,545 +31,263,536 
+162,442,934 +68,023,344 
—39,019,441 —25,459,547 
+330,934,070 +149,467,386 
+18,202,760 —239,177 
+349,136,830 +149,228,209 
303,249,710 122,285,112 
+9,505,443  —4,533,703 
11,056,028 2,455,164 
+24,325,649 +29,021,636 
296,250,682 238,855,814 





ings which companies effected’ on the mor- 


tality costs. The percentages of Actual 
to Expected Mortality in the case of or- 
dinary business companies was 53.27 per 
cent and of industrial companies 60.77 
per cent. On the interest side ordinary 
companies earned on their investments 
166.68 per cent of the interest required 
to maintain their reserve, while industrial 
companies have earned 152.33 per cent of 
this amount. 

The percentage of insurance expenses 
to the loading for ordinary companies was 
122.62 per cent, while for industrial com- 
panies this ratio was 111.68 per cent. In 
comparing these various amounts with the 
aggregates obtained in 1925, it may be 
noted that the mortality ratio is higher. 
There was a greater margin of earnings 
on investments, while the expenses were 
proportionately decreased. These facts 
hold good both for the ordinary and in- 
dustrial groups of companies. 





DEFINITE SENTENCES FOR CRIME 
VEN before the formation of the 
New York State Crime Commis- 

sion, THE Spectator consistently and 

persistently agitated for reforms in the 
methods of dealing with criminals, pun- 
ishing crime and eliminating abuses of 
the bail bond privilege. This paper con- 
stantly disclosed difficulties in the situa- 
tion which obstructed the administration 
of justice, and was one of the first to 
draw public attention to the menace of 
machine guns in the hands of male- 
factors. Anti-machine gun laws were 
passed in 1926 in several sections includ- 
ing California, Iowa, Massachusetts, New 
York, and New Jersey. As a result of 
changes in laws as supported and sug- 
gested by THe Spectator, the casualty 
and surety insurance companies were able 
to save thousands of dollars in losses, 
particularly on their burglary policies. 
One effect of the passage of the 

Baumes Laws in New York was to drive 

criminals to other parts of the country 

so that many States were compelled to 
pass similar laws in order to protect 
themselves. The Civic Welfare Alliance 

of Massachusetts, in its Bulletin No. 534, 

recently released, commented on this fact 

and pointed out that California, Kansas, 

Michigan, Minnesota, Nebraska, New 

Jersey, North Dakota, South Dakota, 

Vermont and Hawaii all enacted such 


laws last year. The salutary effect. of 
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definite sentences for crime is thus estab- 
lished. Incidentally, the bulletin referred 
to says: “The National Surety Company 
deserves great credit for putting its I0,- 
000 agents behind the enactment of 
Baumes Laws.” 

With the existence of indefinite sen- 
tence laws, loopholes and evasions are 
commonplace. With definite, drastic 
sentences the criminal is _ generally 
promptly punished in such fashion that 
a deterrent influence on crime is exerted. 
The law making life sentences manda- 
tory for fourth offender felons has had 
the most potent influence in the treat- 
ment of habitual criminals. 

The Massachusetts Civic Alliance has 
also published a leaflet, entitled “The 
Progress of Capital Punishment,” which 
discusses the deterrent influence of the 
death penalty on murders and homicides 
and notes from the annual record of 
homicides which THE Spectator pub- 
lishes that only six cities of the 1926 
record had no homicides during the past 
two years and that these six have always 
had the death penalty in force. Apropos 
of THe SpectaTor’s homicide record and 
the death penalty, the leaflet says: 

The remarkable record of capital punishment 
in preventing homicides is seen in the statistics 
of 118 large American cities, annually com- 
piled by Dr. Frederick L. Hoffman, statistician, 
who thus does a public service although not 
believing in this law. While it is true that 
Southern cities have more homicides, it is not 
because they have a capital punishment, but a 
big race problem. The United States census 
tells why. Their white population by itself, 
as set forth in the census, compares favorably 
with Northern cities. The census rate for the 
colored is several times that for the white, per 
100,000 population, which accounts for the high 
homicide rates under capital punishment for the 
entire population. 


Unitep States Census HomicipEs DIvipEp 


BY COLOR 
WHITE COLORED 
DEMARIS ok aa se bek oe op oroewneg 4.5 24.7 
North Carolina ...........686% 48 23.9 
South Carolina ...7........... 6.0 184 
NONE cote So. oe et 10.8 $2.5 


BRN ig eno ihik topriesnabrnia ges 5.6 20.0 


Frank E. Pettric Appointed 

Edward D. Field, second vice-president of 
the National Life Insurance Compay of Ver- 
mont, has announced the appointment of Frank 
E. Pettric as manager for the company in the 
State of Wisconsin. He will have his head- 
quarters in Milwaukee. 

Mr. Pettric, who is a native of the State and 
thoroughly familiar with the territory assigned 
to him, is an underwriter of broad experience. 


Union National Closes Its First Year 

The Union National Insurance Company of 
St. Petersburg, Fla., has just closed its first 
business year, during which it had not a single 
death claim, though it had $1,500,452 of insur- 
ance outstanding, as of June 30, last. It now 
reports assets (as of June 30) of $348,509, with 
a surplus to policyholders of $340,734, including 
$292,985 of capital. The Union National issues 
all desirable forms of policies, and is fortunate 
in having reinsurance connections which enable 
it to write any amount of insurance. Max A. 
H. Fitz is president and treasurer of this pro- 
gressive company, the other officers being Dr. 
John L. Davis, executive vice-president and 
medical director; J. C. Robertson, vice-presi- 
dent and agency director; E. F. H. Roberts, 


secretary and actuary; E. A. Hasek, assistant 
agency director; J. L. Mosely, Jr., assistant sec- 
retary and cashier. 


Acacia Life’s New Rate Book 

The Acacia Mutual Life Association of 
Washington, D. C., has issued a new rate book 
in a convenient size and practically arranged. 
In accordance with the wishes of the agency 
force shown by a vote taken among the com- 
pany’s branch managers, the endowment at age 
85 policy forms have been discontinued and 
life forms substituted. An innovation is that 
premiums are not quoted for $1000, but for 
$2000, $5000 and $10,000. It is expected that 
the psychological effect will be the increase of 
many $1000 applications to $2000. 








underwriter. 


service calls. 








A SOLEMN OBLIGATION 


Wise insurance salesmen have found that their duty does 
not end with the placing of a policy. 


There is service to the policyholder to be con- 
sidered, and an indication of its importance 
is found in the declaration of one successful 


“The agent,” he has said, “‘should devote at 
least’ fifty per cent. of his time to giving 
service to those he has sold.” 


Prudential LowNet Cost Protection, avail- 
able through Ordinary Agencies located 
in all larger cities, is coverage no sales- 
man needfhesitate to follow up with 


Insurance Company of America 
Epwarp D. DuFFIgLpD, President 
Home Office, Newark, New Jersey 


The Prudential 
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T. LOUIS HANSEN DEAD 


Vice-President of Guardian Life Was 
Stricken Suddenly 








HEADED AGENCY ORGANIZATION 





Executive Was Widely Known and Looked 
Upon as Among the Ablest Life In- 
surance Men in the Country 

T. Louis Hansen, vice-president of the Guar- 
dian Life Insurance Company, left his office 
on Tuesday, August 23, in apparently the best 
of health. He was taken ill Wednesday morn- 
ing and his condition became alarming Thurs- 
day evening, when he was rushed to the 
Mountainside Hospital, in Montclair, N. J. He 
died there Friday afternoon of acute ence- 
phalitis. He was fifty-two years of age. He 
is survived by his widow, Helen Miller Hansen. 

Mr. Hansen was widely known as one of the 
leading agency men among the executives of 
life insurance companies in the United States. 
In recent years he has built up for the Guar- 
dian Life one of the finest agency organizations 
in the country and was in consequence largely 
responsible for the rapid strides which that 
company has been making. He traveled exten- 
sively and probably had as many, if not more, 
friends in the field than any other life insur- 
ance executive. He took a personal interest in 
the National Association of Life Underwriters 
and often attended the monthly dinner meetings 
of the Life Underwriters Association of New 
York. He was one of the leading spirits in the 
Association of Life Agency Officers. 

Mr. Hansen was born in Denmark, April 8, 
1875, and was educated in public and private 
schools there. He came to this country at the 
age of twenty and on January 13, 1896, entered 
the employ of the Guardian as a clerk in its act- 
uarial department. 

This experience furnished him a _ valuable 
background for his later work in the agency 
department where his intimate knowledge of 
human nature and his unusual ability to make 
and keep friends in the field were the actuating 
force behind the development of the field organ- 
ization and selling structure which has resulted 
in the remarkable record of the Guardian. 

His intense application to work and his orig- 
inal handling of problems entrusted to him, 
brought him prominently to the attention of the 
Guardian’s directors. Accordingly, when an 
agency department was established in 1910, Mr. 
Hansen was selected to take over the develop- 
ment of this new department. 

From then on, his rise was rapid. His suc- 
cessful supervision of the agency department 
soon won for him the position of superintendent 
of agencies. Four years later he was elevated 
to agency manager and vice-president. The 
following year he was elected to the board of 
directors and on December 15, 1920, he became 
vice-president of the company. 


Throughout these years, Mr. Hansen main- ‘ 


tained the closest personal contact with the men 
in the field. He worked with them, rate book 
in hand, experiencing their difficulties and learn- 
ing their problems, visiting their homes, enjoy- 
ing their pleasures and sorrowing with them in 
their tribulation. No finer monument to the 
man could possibly be conceived than the deep 
abiding love for him which rests in the hearts 
of his associates in the field and in the home 
office. 

He was well known to insurance men through- 
out the country and was a personal friend of 
long standing of most of this country’s leaders 
in the field of life insurance. His genius for 
leading men onward to greater success and his 
faculty for inculcating, in the hearts of his asso- 
ciates a deep affection and esteem were appar- 
ent wherever he went. He was a staunch ad- 
vocate and loyal supporter of the Life Under- 
writers Association movement in this country. 
His death comes as a distinct loss to innumer- 
able friends and associates throughout the 
country. 

As a resident of Montclair, N. J., he identified 
himself actively with numerous social and civic 
organizations. The wide scope of his interest 
is to be seen in the diversity of organizations 
with which he affiliated himself. He was a 
member of the American Academy of Political 
and Social Science, Montclair Art Association, 
Montclair Athletic Club, Commonwealth Club 
of Montclair, Montclair Golf Club, Montclair 
Lodge F. and A. M., Orange Chapter R. A. M., 
Lebanon Commandery No. 31 K. T., Jersey 
Valley Consistor$ A. A. S. Rite, Salaam 
Temple A. A. O. N. M. S., Montclair Y. M. 
C. A., Montclair Republican Club, Montclair 
Dramatic Club, Central Presbyterian Church 
and the Old Colony Club. 

Services were held at the Central Presby- 
terian Church, Montclair, on Sunday, August 
28. The directors and officers of the company, 
in a body, many of the field representatives of 
the Guardian, and officials of other companies 
attended the services. 


Buys Million Dollar Policy 

Cuicaco, Inz., August 31—A million dollar 
life insurance policy upon the life of John A. 
Carroll, president of the Hyde Park State 
Bank, was placed last week by the Reliance Life 
Insurance Company of Pittsburgh. This pol- 
icy brings Mr. Carroll’s total insurance to $2,- 
150,000 and gives him third place among Chi- 
cago’s heavily insured men and twentieth place 
for the country at large. 

The policy was placed by G. V. Cleary, gen- 
eral agent for Chicago, and Edward J. Schel- 
lentrager, representing the home office of the 
company. They assert that Mr. Carroll has the 
largest amount of insurance carried by one man 
with one company in the United States and is 
the largest in Chicago naming personal bene- 
ficiaries. 


TO SUCCEED GERALD A. 
EUBANK 





Roscoe H. Keffer Given Original Etna 
Life Agency in New York 





HAD JUST GONE TO THAT CITY 





Made Success in Scranton and Now Profits 
by Break-Up of Hart & Eubank Agency 
Speculations which have been rife for the 

past three weeks as to who would succeed Ger- 

ald A. Eubank as general agent of the AZtna 

Life Insurance Company at the 100 William 

street office, N. Y. C., were ended when Vice- 

President Kendrick A. Luther announced that 

he had selected Roscoe H. Keffer, formerly gen- 

eral agent at Scranton, Penna., and more re- 

cently head of the new general agency at 225 

Broadway, as the one to take the helm of the 

original AXtna Life agency in Manhattan. 

Mr. Keffer will be succeeded at 225 Broad- 
way by Edwin A. Muller, now assistant general 
agent at that office. Both appointments will be- 
come effective October 1. 

It was hardly more than two months ago that 
the company decided upon the New York city 
expansion program which resulted in Mr. 
Keffer’s transfer from the general agency at 
Scranton to the wider field. 

At that time Mr. Luther expressed his con- 
fidence in Mr. Keffer by saying: “He is exactly 
the right man for this important new office. 
His remarkable success in building up the 
agency at Scranton is an indication of his 
capabilities.” 

At the time of his transfer, Mr. Keffer had 
been general agent for the Aétna Life and 
Affiliated companies at Scranton since 1911. 

Mr. Muller, who will succeed Mr. Keffer in 
the lower Broadway office, became associated 
with the Aétna in the spring of 1923, starting 
in the newly organized brokerage .department 
and writing personal business at the same time. 
In 1925 he paid for more than one million dol- 
lars of personal business. 

Mr. Muller is but thirty years of age and 
began his life insurance career with the Mu- 
tual Life in the underwriting department and 
also as a soliciting agent. Prior to that he at- 
tended the College of the City of New York, 
completing his course in three and one-half 
years. He then took a special course at Co- 
lumbia University. His business experience 
has also included that of tax specialist in the 
employ of the Guaranty Trust Company of New 
York. 


W. J. Williams Home 
W. J. Williams, president of the Western 
and Southern Life Insurance Company, of Cin- 
cinnati, returned from Europe last week, and 
the event was celebrated with a home-coming 
week throughout the field. 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 





They Talk the Same 
Language 


@ Nothing contributes more to the develop- 
ment of efficiency in any organization which 
appeals to the public, than a clear under- 
standing between representatives in the field 
and Home Office Executives. 


@ In a life insurance company, the Home 
Office must know the agent's problems, if they 
are to be dealt with fairly and effectively. 


@ Nylic Agents have no difficulty in making 
their field problems understood at the Home 


Office. 


@ And this is not strange; for the majority 
of the Executive Officers, including the Presi- 
dent, have had practical experience in field 


and Branch Office work. 


@ So they “talk the same language”—field 
men and executives alike. And you don't 
hear Nylic Agents saying, “Our officers can’t 
get the agent's point of view because they 
have never had field experience.” 


@ Common experience begets mutual under- 
standing which in turn begets confidence; and 
confidence begets strength. 


@ There is probably no life insurance com- 
pany between whose Field and Home Office 
there exsists a more frank and cordial relation- 
ship, due largely, no doubt, to this sympathetic 
bond of common experience. 


“Is it any wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy?” 





NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 




















Non-Medical Survey 
(Concluded from page 3) 
maximum, ten of $3000, four of $1000, three 
of $5000, one of $2600, one of 2268, one of 

$10,000 and another but $500. 

Half of the companies generally speaking 
willingly accept women and girls non-medical 
on the same basis as men and boys. Thirty- 
five companies reported they make no excep- 
tion between men and women, while eleven 
others accept single women on an equal foot- 
ing with male risks. 

Only five companies state they refuse to 
write women non-medical. Fourteen others re- 
fuse to write married women and restrict cov- 
erage for single women compared with men, 
while one company insists that female risks 
must be profitably employed. 


INsuRING WoMEN 

Many of the companies that accept non-med- 
ical applications from male and female risks 
limit the amount issued to women to less than 
men can purchase. Ten companies not only 
limit the women to an amount below that ex- 
tended to men, but also make a distinction in 
the age limits on male and female lives. Three 
companies merely do not extend non-medical to 
women in the same age range as to men, there 
being no difference in the maximum amounts 
issued. 

Thirteen companies reported they are willing 
to issue $1000 more insurance on a male life 
non-medical than to a female. Four companies 
have a $1500 differential, two a $2500 difference 
and one a $3000 leeway in favor of men. One 
company writes $500 more on men in certain 
ages, another writes single men on same basis 
as men, but has a $1000 differential against 
married women. Still another company writes 
single women within $1000 of men, but has a 
$2000 margin against married women. One 
company is unique in that it writes men and 
women between ages 15 and 45 years up to 
$3000 and in addition writes girls from 10 to 14 
years to $2000 but does not extend the privi- 
lege to boys. 

The practice of the companies in the issuance 
of non-medical on substandard risks was a very 
interesting feature of the American Life Con- 
vention’s survey. 

Forty-seven companies reported they will not 
issue non-medical to a substandard risk. Six- 
teen others accept substandards when the rating 
is due to occupation, while six others are will- 
ing to extend the coverage to risks rated on 
both occupation and overweight. Three others 
willingly overlook an overweight report if 
everything else checks standard. Two others 
are accepting substandards as to habits and 
overweight. Another company does not bar 
an applicant with a history of tuberculosis in 
his family if he is standard otherwise. One 
company merely restricts the non-medical cov- 
erage on substandards compared with standard 
risks. 

Sixty-four companies reported they extend 
both double indemnity and total disability privi- 
leges on non-medical policies, while but one 
company refuses to extend either concession to 


non-medical risks. 
. 


In all seventy-three companies write double 
indemnity. Two refuse to write it, while an- 
other limits that privilege to risks 17 years of 
age and over. 

Sixty-five companies grant total disability, 
while six refuse it to non-medical cases. One 
limits it to male risks only, two make a pre- 
mium waiver concession and one limits that 
waiver to male. One company reported it 
grants total disability to payor only. 

Forty-five years appears to be the generally 
accepted maximum limit for writing non-med- 
ical cases, as sixty-four of the companies re- 
ported 45 years is their limit on male lives. 
Four have a limit of forty years, four of 50 
years. One company writes up to 60 years and 
another to 55 years. Forty-nine years is the 
maximum set by another. 

The companies are not so uniform as to the 
minimum age for non-medical coverage. How- 
ever, the range 15 years to 45 years appears to 
be the big favorite among companies entering 
the non-medical field, as thirty companies have 
adopted those limits. 


MaxIMA AND MINIMA 

Fourteen companies merely set a maximum 
limit of 45 years with no set minimum limit. 
Six others use the range 10 to 45 years and 
five others from 16 to 45 years. The other 
companies have minimum schedules ranging up- 
ward from birth to twenty-one years of age. 

On female lives fifty-seven companies have 
placed the maximum age at 45 years and nine 
at 40 years. Two have a 50 years’ limit, and 
one each at 60, 55 and 49 years. 

The practice as to forms of policies issued 
also shows a wide difference of opinion among 
the companies. But fifteen write all forms of 
policies issued non-medical. Four others write 
all standard policies on that basis, merely ex- 
cepting special policies. 

In all fifty-six companies reported they will 
not write term insurance non-medical. Thirty- 
five of this number except only term from the 
previlege, writing all policy forms non-medical, 
while fourteen other companies make other ex- 
ceptions as well as term. Two write all stand- 
ard forms except term, while five companies is- 
sue non-medical only on special policies. One 
company merely excepts a single special policy 
from the non-medical applicant, issuing all 
other forms, including term, on that basis. 


DATES OF ENTRY 

Most of the companies reporting entered the 
non-medical field since January 1, 1925. One 
of the companies adopted non-medical in 1918, 
one in 1922, one in 1925, three in 1924, thirty- 
four in 1925, twenty-six in 1926 and ten during 
one in 1922, one in 1925, three in 1924, thirty- 
1927. 

The statistics as to death and disability claims 
are not complete enough to adopt definite con- 
clusions. Some of the companies reported that 
such data were not available, while some others 
made no report. The survey does not show 
the number of non-medical policies that have 
been issued by the various companies nor the 
ratio of claims paid on non-medical compared 
with policies issued after medical examination. 





Septen 


—_—— 


J 





Presic 
sul 


BI 


Forme! 
Rose 


John 
Maryla: 
died in 
day nig 
for app 
previou 
of age. 
his seco 
this yee 

Mr. 
Penna., 
boy in 
as a m 
finally ; 
he turn 
terested 
up a m 
fortuna 
out his 

From 
insuran 
Prudent 
made r 
of the ¢ 
year lat 
Life, o 
operatir 
tion at 
tion of 
the ass 
$3,853,4 
vanced 

Later 
Life In 
Maryla: 
of the 
he rein 
surance 

Mr. 
insuran: 
in Balt 
stockho 


Centra 


or. L 
ganizati 
Compar 
500 dur 
Preside 
tion sen 
by a flo 
turned 
he foun 
some & 
tion. T 
eT. 
Frances 
cally ti 








w 


we (0 CDOS 


September I, 1927 


THE SPECTATOR 


Life Insurance 








J. ©. MAGINNIS DIES 


President of Eureka-Maryland As- 
surance Corporation Victim of 
Appendicitis 








BUILT UP STRONG COMPANY 





Former Slate Boy in Pennsylvania Mine 
Rose to Success in Remarkably Short 
Time 
John C. Maginnis, president of the Eureka- 
Maryland Assurance Corporation, of Baltimore, 
died in a hospital at Newport, Vt., last Thurs- 
day night. His death followed an operation 
for appendicitis which had been performed the 
previous Monday. Mr. Maginnis was 48 years 
of age. He is survived by his widow, who was 
his second wife and whom he had married early 

this year. 

Mr. Maginnis was born in Mount Carmel, 
Penna., in 1879 and started his career as a slate- 
boy in a Pennsylvania coal mine. He continued 
as a mine employee for some years, becoming 
finally a locomotive engineer. From that post 
he turned to private business and became in- 
terested in the manufacture of cigars, building 
up a markedly successful business, when an un- 
fortunate and unavoidable turn of fate wiped 
out his capital almost overnight. 

From cigar manufacturing he turned to life 
insurance, becoming, in 1902, an agent of the 
Prudential Insurance Company of America. He 
made rapid strides and in 1917 became head 
of the Conservation Company, of Baltimore. A 
year later he purchased control of the Eureka 
Life, of that city. That company had been 
operating since 1882 and was in a weak condi- 
tion at the time Mr. Maginnis assumed direc- 
tion of its affairs. In eight years he built up 
the assets of the company from $477,977 to 
$3,853,439. The capital and surplus were ad- 
vanced from $37,001 to $488,381. 

Later Mr. Maginnis purchased the Western 
Life Indemnity and, about three years ago, the 
Maryland Assurance Corporation, an offspring 
of the Maryland Casualty Company. In 1925 
he reinsured the business of the Catholic As- 
surance Company, of Philadelphia. 

Mr. Maginnis was well known in Eastern 
insurance circles and was held in high esteem 
in Baltimore. He had the confidence of his 
stockholders to a remarkable degree. 


Central States Agents Honor President 
Jams A. McVoy 

St. Louts, Mo., August 27.—The agency or- 
ganization of the Central States Life Insurance 
Company of St. Louis, Mo., produced $1,606,- 
300 during July, which was set aside to honor 
President James A. McVoy. Each applica- 
tion sent in during the month was accompanied 
by a floral tag, and when President McVoy re- 
turned to his desk after a short business trip 
he found his office ablaze with the red of roses— 
some 800 in all, each representing an applica- 
tion. The leading producers of the month were: 
R. T. Williamson of Oklahoma and Mrs. 
Frances Burkhardt of Missouri, who practi- 
cally tied for the top. 


Bankers Life te Run Instruction Schools 

Four hundred and twelve salesmen of the 
Bankers Life Company of Des Moines, Iowa, 
are fully qualified for attendance at the four 
regional schools of instruction which the com- 
pany will hold in January of next year. The 
agency with the greatest number of qualified 
salesmen is that of C. A. Reed at Los Angeles. 
There are twenty-five members of the Los An- 
geles agency who have met the full production 
requirements. The DeForest Bowman agency 
of Chicago stands second with twenty-one quali- 
fied salesmen. Agency Manager G. F. Mur- 
rell, of Pittsburgh, came third with eighteen 
qualified members. 

Qualification is dependent on paid-for pro- 
duction during the year from December 16, 
1926, to December 15, 1927. To qualify for at- 
tendance, each salesmen must have written and 
paid for a minimum of $100,000 during the year. 


Provident Mutual Life Meetings 

The general agents of the Provident Mutual 
Life Insurance Company, of Philadelphia, will 
meet September 5, 6 and 7, at the Broadmoor 
Hotel, Colorado Springs. Alfred Matthews, 
general agent of the company at San Francisco, 
will preside as president of the General Agents 
Association. 

The meeting of the general agents will 
be followed by that of the Quarter Million 
Club of the company. Sigourney Mellor, oi 
Philadelphia, is president of that organization, 
which includes agents of the company who have 
paid for $250,000 of new life insurance during 
a year. Interesting programs have been 
arranged for both meetings. President Asa S. 
Wing, Vice-President M. Albert Linton, and 
a number of other home office officials will be 
present. 


Detroit Life Agents Meet 

Two agency organizations of the Detroit Life 
Insurance Company, Detroit, Mich. met in 
that city on Monday and Tuesday of last week. 
The Century Club, composed of $100,000 men, 
was the first of these and the Dynamic Club, 
composed of $250,000 men, was the other. Fol- 
lowing the sessions at Detroit, the members of 
the latter were entertained on a boat trip to 
Mackinac Island and Duluth. The trip was 
taken aboard the S. S. Octorara, and the agents 
returned to Detroit yesterday, after a week of 
pleasure. The business was presided over by 
M. E. O’Brien, president of the company. 


Loyd Key Appointed 

Appointment of Loyd Key, for several years 
special representative for The Southland Life 
Insurance Company of Dallas, Texas, as State 
manager for Oklahoma has been announced by 
Clarence E. Linz, vice-president and treasurer 
of the company. 

Mr. Key has made a splendid record as field 
representative and the appointment is a promo- 
tion for him. Development work in which Key 
has assisted has been under way in the State 
for several months. The Southland Life is 
now operating in eight States and further ex- 
tensions probably will be announced soon. 
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NOTED EXECUTIVE DEAD 


F. M. Corse Had Been With New 
York Life Since 1903 








WAS GENERAL MANAGER IN RUSSIA. 





Played Big Part in Introducing Mutual 
Life Insurance to That Country 

In the recent death of Frederick Merritt 
Corse, a secretary of the New York Life In- 
surance Company, one of the most influential 
factors of American life insurance affairs in 
Europe joins the “silent majority.’ Mr. Corse 
died at his home in New Canaan, Conn., on 
August 20. 

With a background as a university graduate 
and instructor, Mr. Corse joined the New 
York life in 1903 as deputy comptroller in.Rus- 
sia, and, before the upheaval of 1918 made his 
return imperative, had risen to the post of gen- 
eral manager of the company for Russia, hav- 
ing been appointed in 1909. A deep student of 
men and motives, and possessing great execu- 
tive ability, his was an important influence in 
bringing an understanding of mutual life in- 
surance as distinguished from stock life insur- 
ance to the Russian government. Notables of 
the old regime in that country were his inti- 
mates and when the United States delegation, 
headed by Elihu Root, went to Russia in 1916 
his advice was sought and followed. 

After enduring many privations while leav- 
ing Russia, and suffering the loss of his per- 
sonal and family possessions at the hands of 
the Bolsheviki, Mr. Corse returned to this coun- 
try in 1918 and went to the home office of the 
New York Life. The next year he was elected 
a secretary of the company and, in 1921, re- 
ceived the appointment of chairman of the Civil 
Service Committee. The following year he was 
placed in charge of the real estate and mort- 
gage loans department, retaining this position 
until May, 1927, when his ill health prevented 
further active service and on August 1 he re- 
tired from the service of the company. 


Berkshire Life Establishes Second Agency 
in Boston 


The Berkshire Life Insurance Company, 
Pittsfield, Mass., has appointed Kurt Winters 
& Sherwood S. Smith as general agents in 
charge of a second general agency of the 
company, with offices at 79 Milk street, Boston. 
The company has maintained a Boston agency 
since it was chartered by Massachusetts seventy- 
six years ago. The present agency of the com- 
pany is located in the new Chamber of Com- 
merce building, 80 Federal street, and will con- 
tinue under the direction of Spencer S. Dodd, 
who has been general agent of the Berkshire 
in Boston for the past five years. The estab- 
lishment of the new Winters & Smith Agency 
is in accordance with the company’s policy of 
expansion. A delightful luncheon was tendered 
the new general agents by Mr. Dodd at the 
Chamber of Commerce on Monday, August 22, 
and was attended by a large portion of the gen- 
eral agents representing the different companies 
in Boston. 
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BVEIETB.. 2.0 eee e cece eeseneee renee 311.60) 346.93) 424 20) 539 62) 419 90) 439. 64 511.29, 556.00\ 615.60 638.00 140.44] 135.74] 132.53) 130.36) 137.80) 241.86) 144.69] 140. 10) 137.10) 132 33 Ohio { 
Union Central...............+--++ 107.72} 103.77 113 45] 121 93) Luv. 66/ 106.40 113.38 111.78 113.02) 104.78, Is2 11 180.85) 174.49, 173.80) 178.73 176.38} 178.81} 167.15] 157.85) 152.42 Pacifi 
Union Mutual. ................+4. 98.29] 97.00, 103.15] 1u2.78| 101.03! 102.00 107.57) 107.06 110.30 110.34! 134 75, 143.56} 134.36, 137.61) 136.15] 137.69] 138.58) 141.60) 140.95 148. 41 ey 
CO BIR. -. 059 noo ee ccecnsse. 195.02| 216.68) 219.16) 238.08) 260.70 274.85 278 79) 451.50 249.50, 297.31 124.13, 125. 44 128. 96| 133.97] 136.92) 135.24] 136.72] 145.06] 131.38] 129.29 People 
Voluntecr State................000- 176.79) 178. s 165.28) 164.45) 166.56] 146.58 157.58 174.15 176.75 181.82 154.21) 165.32; 165.31| 188.43] 188.51] 176.12] 187.92] 186.00] 177.08] 179.39 People 
Western Union... ......... 0... ee. 174. 1.56) 159. 86) mi. 60] 139.64| 136.57| 127.25 126.35 127.35 140.50 153.70 200.80 221.52) 187 175.06! 179.58} 178.14] 128.49] 123.45] 126.1¢] 124.78 ois 
“Visconsin National................. | | ss: 161.66] 161.10 195. 80 80 210.35 211.49 201.60 191.55; 184.77, ......] peg | 210. i 192. 87 191.44] 190.25] 176.60] 169.25] 142.51) 143.5¢ philac 
cata dcieaain ean: hana -—-- |———_ hen 
eS RE SARE OOF | 403.98! 102. = §116.24 §115 05 $117.68 68 §115.35 §118. 64 §120. 90 121 1.35 §120.62 165 60 163.63.§158.48 'y161.82' $170.21. §173. 20] §174. 18|$173. 011$167. 55) $166.36 Foal 
esby 
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‘a : Percentage or Insurance Expenses to Loapina. PerceNtae or INTeRestT Earnep TO [Nrerest REQUIRED 
i. COMPANIES. 
1917. | 1018.| 1919.} 1920. | 1921. |} 1922. | 1923./ 1924] 1925. | 1926. | 1917. | 1918. | 1919. | 1920. | 192%. | 1922. | 1923. | 1924.§} 1925.} 1926. 
21 Industrial Companies. 
25 American National, Tex............. 101. 18| 106.59] 102.00} 106.19} 106.23} 124.95] 149.01] 149.35) 209.60) 195.09) 252.29) 212.62) 144.05) 156.61} 158.04 164.75! 156.16 
02 Baltimore Life........... 92.02} 94.91] 103.12) 99.41] 94.48] 95.84) 95.58] 96.32) 109.76| 111.96) 142.72) 146.39) 137.21) 135.39) 142.90 173.75| 171.62 
91 Colonial Life. . 109.66] 117.03] 109.81] 114.03] 110.82] 107.89] 106.98] 116.00} 113.75| 125.26] 168.42] 170.62] 161.75) 165.58) 171.90 179.35] 177.72 
94 Equitable, D. C. 104.98] 109.23] 111.82] 109.37| 132.90] 138.76] 151.79) 166.15) 159.85) 157.64) 160.70) 150.18 143.58, 159.03) 165.73) 184 174.30] 179.78 
72 Eureka-Maryland ...........2+00+ 132.12] 119.89] 102.29] 103.99] 97.43} 100.92) .59) 110.19] 123.00] 139.25] 142.79) 159.65 152.85 144.61! 138.38 141.70} 151.06 
15 HOMPNMEE INS oaccvansecees esses 124.12] 134.90] 139.25} 135.11] 132.07] 132.27] 130.41] 140.05] 148.40) 147.20) 141.90) 133.40, 126.40; 138.56) 146.50, 1 108.35] 164.18 
55 JORD HERAOU, sce ccescacvcdecsacsd 95. 99.93] 106.55] 115.02] 103.17] 104.88] 185.85] 105.65] 104.30) 109.27] 142.96} 142.30 139.30; 141.05] 146 92 153.70) 153.01 
77 Life Tam. CO..0f VO.s...4s0ccsetous 121.59] 120.05] 117.98] 141.91] 143.78] 149.95] 160.18] 158.35] 155.40] 177.89] 176.46, 183.81 172.87) 183.15! 200.85 191.19] 186.29 
06 Metropelibats a cis edocs tacssedceeve 99.24] 107.69] 123.50] 126.31] 119.27] 114.71] 114.28) 113.78] 117.85] 112.02) 138.39, 139.30 134.40, 138.76! 143.20 54.38] 154.87 
05 Mutual of Baltimore..............++ 95.65] 102.39] 106.31] 130.17| 109.18] 119.06] 124.68) 113.62] 136.13] 131.68] 137 44’ 130.43 144.98 126.54 136 19| 125 131.98| 110.46 
43 PUG: ca ncreccccs aches tcheakevacd 133.75| 133.26 136.15} 133.90] 131.15] 128.30]125.46 |129.25 | 154.06! 150.30) 195.10 180.07 164.60 166.38 175.49 72.30| 180.58 
88 Pranelah =, ccc5 sh occa exc vatexnes 105.07! 106.90] 106.75] 110.01] 108.37] 103.14] 99.08) 100.10} 99.44) 100.13) 140.20 13% 28 126.45 130. 19) 137 32 147.80} 146.40 
25 Western and Southern...........++. 104.65] 103.97] 119.41] 118.81! 116.52] 114.78] 120.22] 121.45] 137.46) 134.77] 145.79 147 67 136.95 149.80, 160.11, 83) 178.61) 172.26 
m4 BVO c cs ccsiccsindesessscveddcs 102.33| 107.05! §114.50/§118.32/§113. 12|§110. 17 §109.67|§110.411§112.77 §111.68! 140.61 133.55 §132. 73 $137. §142 64 $145.81! §147. 8215148 4 9152 07! §152.23 
- § Averages comprise figures of all life companies more than five years in business and with more than $5,000,000 of imsuranee in foree. * Formerly Dakota Life. 
‘ 
77 
70 
84 
61 
13 pe ae —— on nemeocione | TTI A EE RECN I wR RR eR 
31 PercentaGs or Actua To Expectep Mortairy Pexcentace or Rasenves Rerurnep on SurgsNpsRs. 
75 : : 
78 COMPANIES. ory l | J; | scan | 
84 1917 | 1918 | 1919 | 1920 | 1921 | 1922 1923. | 1924 | 1925 | 1926 | 1917 | 1918 | 1919 | 1920 | 1921 1922. | 1923.| 1924 | 1925 | 1926 
“4 MMR ds nok ketnneceetevilsainee shee eotheches .37| 99. | 62.27| 54.65) 59.10) 68.72| 63.95| 61.32| 64.44] 94.38] 92.76| 95.64| 92.49| 72.65] 88.62| 02.81 90.24| 84.19| 83.79 
70 American Central... Y .62| 46.11) 52.17) 42.28) 46.86] 50.40| 48.40) 62.89] 94.85) 94.02] 93.44) 94.04) 92.51 89.94) 93.88) 90.76) 93.10) 90.69 
18 American Life, Mich. i 3 .42| 49 99] 41.78) 50.36] 50.35) 48.42) 62.86) 45.42) 85.67) 84.07| 90.75) 86.70) 81.80) 89.50) 89.51) 85.40) 87.10) 89.43 
6 avlantic Life......... ; ’ -11| 55.48) 42.81) 36.24 38.25| 52.45) 42.89) 57.40] 88.96) 88.10) 83.11) 77.79) 81.76] 89.94) 95.30) 94.68) 96.44| 93.23 
78 Bankers of Iowa....... ; .16| 66.38) 65.88] 61.46] 62.58] 66.90) 61.80) 74.74] 73.02) 39.91] 64.50) 59.36, 57.24) 57.31] 60.34 70.28) 77.90) 82 08) 76.71 
20 Demkee NMR: ois v0 cc cceoseiecéétes tddecssdnesac 3. "79, 42.23/ 30.18] 30.19| 39.86 35.38| 38.87| 32.95 50.14] 49.25] 38.53] 29.68] 38.61| 52.47) 85.61| 86. 14| 85.19] 83.60 
42 DARE RODINGS oo 55503 csgeeelsits ot ppaaentnwataatedes 33. : -26| 39.65} 38.59| 43.20) 49.21] 37.38] 49.11/ 46.81) 80.82) 83.10] 79.02) 79.61] 65.64| 75.44) 84.46) 84.64) 82 28| 84.62 
“0 IR vick vovccies ccccseceeetacdceevevesaceaees 68.47/131.41| 83.72| 53.13) 47.56) 54.83| 44.62) 46.41/ 28.56) 40.13] 86.56) 82.18) 67.62) 83.48) 85.57| 81.98)...... 86.82| 87.10} 89.82 
9 NN oc oo oso singssxh bch con diovgencas Keupys separa 62.78) 92.83| 76.66| 69.54) 63.63) 51.32) 71.98) 58.93) 63.60) 62.66) 95.56) 94.36) 95.89) 94.51) 93.01) 93.42) 94.17) 95.34) 94.04) 94.26 
00 COMME Sy dius cess sa. akduplhsdscbhae dese idedesguveees 76.64| 99.70) 56.19] 54.61) 49.45) 51.21) 53.28) 41.77) 33.62/ 56.28] 93.28) 93.05) 93.70) 87.91) 78.67| 84.68] 91.60) 89.10, 91.32) 90.70 
RMGULON NMS So'v uo onise buns oso suse’ vee aonwareces + t...| 44.37/147.46| 77.21) 68.06) 45.94) 51.36) 51.19) 50.08] 55.81| 69.40) 85.50) 77.91] 86.13) 97.02) 92.36) 88.15) 94.34) 97.78] 94.56) 92.72 
03 Geddes Rahn. 5 sac oto oes acsgsesus en vevenysrecda inde oes 20.77| 72.51| 41.56) 47.79) 28.88) 37.83) 14.41| 27.00| 21.70) 23.73) 88.33) 84.82) 75.70) 85.23) 87.63) 93.99) 95.64) 95.64) 92.73) 96.96 
66 Comteal EG hes os. dacs stedidesecddsvcsseddcedd dues 34 46.18] 88.48) 34.71] 43.94| 41.69) 42.55) 36.54) 25.00) 35.51) 42.14) 78.96] 78.80| 81.03| 77.94) 85.86] 87.88; 90.72) 91.64) 97.69| 95.26 
4 MOURNE Das so n:s «cag odenisevgedeccevearaseiaes 34.90|126.15| 62.51) 50.78| 33.02| 34.88) 33.28) 38.05| 37.98) 37.79] 81.88] 84.84) 82.57| 80.90] 77.04| 85.84) 87.01) 89.63) 94.27) 93.92 
4 COMMER OMI: 5 5 «25:5 des5.d0 9 0 SCE dade SSP EY Es Che 0 Bose 70.43| 81.92| 48.88) 48.07| 50.16] 45.95) 63.58) 78.74) 55.63) 60.04) 95.05) 04.95) 82.23) .....)......|...-.-|-se002| oeeceleeess| oo 02: 
20 MMMM RENEE ,-  v cccoscncacasiceaaocs 51.90|100.27) 54.70] 48.08| 35.48) 57.26| 58.20) 52.28) 51.11) 64.19] 74.00] 75.15) 73.08] 66.67| 59.10) 59.18) 75.21) 78.10] 76.99| $1.61 
7 cc co es cccdsccicocactcchesvenesceseee 64.33/ 60.77) 46.82) 30.91) 27.21) 32.09) 35.23) 30.27) 32.82) 45.44! 90.42) 91.87| 93.52| 87.90) 87.83| 89.50) 93.46) 92.38) 92.58) 89.65 
79 DORMANT CUMIN. 55s 55 alse csvdevageoddevdecdes ented 46.73|107.83) 54.11] 55.18) 57.35| 53.74) 52.72) 49.05) 51.36| 55.04} 85.49) 83.47) 85.76) 84.70] 76.85| 81.98! 88.50) 83.26) 82.74) 86.27 
5 WORE RMU. 5 50 sc. oad ee cecenadenttocaveeneon 58.61| 87.25) 66.04| 61.68| 57.94] 47.83] 49.41) 46.43) 46.28] 52.65) 93.74] 91.22) 93.33] 90.88] 88.76| 90.70| 92.50| 93.26) 93.24) 93.24 
35 COMMVATE We Wiices svc ccpedcesccatecccsescedoons ++-| 49.04)151.28) 90.76) 71.80 — 65.38] 67.95| 78.04) 63.06) 55.34] 32.23) 32.04) 60.11) 45.31) 52.57) 63.93] 73.74) 79.50) 75.50) 82.93 
“4 et Lh: ae ee, 2 aan ae ee ee eee a 25..92/126.67| 54.82) 44.9 | 36.37) 48.25) 59.26] 25.08) 42.56| 69.06) 91.16) 89.97) 91.63) 86.58) 91.03] 94.94) 96.98) 96.28) 95.64) 97.70 
09 RAGIN EN WOME. « cc cssvagceutscescsereepecssbeceee 70.95|101.82| 71.24! 61.51) 52.89) 58.22) 56.12) 54.08) 52.15) 54.18) 91.92] 92.42) 89.42) 89.58) 88.33) 91.96) 92.66) 89.12) 80.26| 88.67 
1 RRA NOONE 6 os unsesneneanvareninedscennasCitensd’ 35.62| 96.70| 48.67| 46.97/ 34.74| 40.31) 44.52) 34.95) 30.55/ 35.20) 84.02) 82.39) 82.84) 77.33] 70.68] 73.86) 79.92) 80.36) 82.46, 80.24 
38 WOMEE EMD... - snceindy ts dagavks ee o6de sede rikntusas 64 50.78| 96.50| 58.74) 47.41) 52.09] 57.56| 46.60) 48.86] 54.94) 44.97] 93.88) 93.96) 95.88) 94.23) 91.61/ 91.66) 90.81) 89.56) 92.56) 91.90 
‘5 ieee SEMEN dgs i a's none Kaveashs ddsecupendoens genet 69.59|117.49| 74.32] 67.84/ 59.45) 57.10, 59.59) 60.70| 52.82) 57.69) 96.08) 98.09) 95.84) 95.12) 85.10| 83.95) 86.48| 86.40) 90.92) 89.20 
10 TRAE CIMNG «0 5.5 0's cine cea doeebens eb agen ae@ otis on 66.80} 86.72] 64.24) 49.82) 44.63) 52.77) 50.31) 53.56] 54.94) 51.70} 95.37] 94.26) 97.63] 96.20) 94.34] 96.12) 98.07) 99.82] 98.94) 94.08 
25 RUSE cna oei cub eucatoccs Cddensetd been cede crea easere 72.20'112.08| 69.85) 77.58] 43.63) 55.00) 59.48] 47.76) 55.32/ 42.45) 89.13) 92.20) 90.94) 93.61) 85.86) 95.70) 92.53) 95.20) 04.54) 96.37 
41 Great Southern,Tex........ dae shessakancoeudincasyaunee 45.94| 134.04) 64.63) 79.71] 52.43) 61.06| 51.99) 52.04) 48.58) 48.82) 91.20) 91.47) 87.97) 87.44) 93.27) 96.56) 95.08) 93.14/ 96.65) 96.63 
51 GUMAMG EE os... cddcce sv va clegdidads pote STeaddeod 37.14) 96.72) 44 65) 40.92) 36.67| 40.23 45.48) 29.08) 17.05) 22.68) 85.51) 84.76) 87.02) 93.18) 81.82) 95.70] 91.20) 92.00) 92.10) 94.29 
19 SUMAN UP AMUN cicicsscevesec svdentvaccdatcaeneden 71.50| 109.24) 66.56) 54.82) 46.59) 56.48) 52.02) 49.64) 53.31) 49.71) 84.35) 90.47) 89.90) 85.81) 83.73) 84.70) 89.26) 88.82 91.32) 90.72 
52 Mati PS Mak itids Gechidscndcdicecdcdtevdecsdoccel see td 54.65|105.98] 64.40} 57.30] 53.44) 52.86| 56.05) 62.40) 58.84) 54.65) 90.03) 88.71) 93.84) 92.94) 87.28) 88.28] 90.26) 91.50) 89.74) 92.74 
sg PMONEEN CLR ach ce desdesusenepnacsacdedemadent: 58.16| 87.20] 61.72| 56.68| 51.22) 47.16| 49.16) 42.82] 45.77) 45.29] 89.21] 89.32) 93.07) 91.75] 83.01| 66.35) 86.00| 88.59] 87 75) 85.70 
56 Indianapolis 54 32| 91.40) 49.53) 51.18] 26.79) 35.70) 26.58) 42.72) 40.47) 38.60) 86.68] 85.06/ 85.66) 81.20) 74.06] 76.56) 79.96) 79.89) 76.16) 59.37 
10 i ’ .77| 63.60) 52.08) 51.66) 49.58) 52.56) 47.62) 46.52) 49.25] 82.80) 86.15) 88.48) 87.42) 84.79) 86.48) 91.01) 87.66) 88.78) 88.83 
7 57.66, 66.72| 46.51) 62.01) 45.44) 49.65) 46.16] 46.64) 91.31/ 91.30) 87.20) 84.91) 79.32) 83.32) 86.35| 88.18! 91.44) 91.17 
50 57.30| 48.77| 39.58) 40.32) 65.08) 34.08) 40.92) 40.72) 88.04) 80.86) 95.86) 71.33) 70.14| 73.48) 84.03) 8$°12| 89.34| 90.61 
17 56.56| 23.53) 45.97) 45.02] 46.08) 45.20) 40.74| 41.14] 70.33] 67.63) 82.03] 67.38] 67.90| 75.92] 81.86) 80.53) 86.05) 94.29 
39 61.08) 67.95| 41.34) 49.74) 55.16) 37.95) 46.26) 51.90] 82.60) 62.09) 79.06) 78.73) 84.50) 83.36) 86.20) 95.34 82.34) 75.21 
41 47.88, 47.26 37.56] 41.99 55.61) 44.99| 47.60) 52.02} 80.33] 74.58) 81.44) 70.34) 65.24) 72.23) 80.45) 81.28) 83.12) 84.37 
| 
-4 73.83| 67.91] 70.80] 76.05| 28.95) 73.34) 62.78| 78.68] 94.96) 95.27) 95.40) 97.31) 88.64 93.30) 95.95, 95.34) 94.06) 93.70 
87 56.49| 51.17) 48.50) 45.98] 45.30) 42.19) 47.12) 46.80|......|......| 88.68) 80.22) 64.19) 69.12) 77.26) 79.66) 75.26) 79.54 
23 .30| 80.80} 47.14) 62.15) 57.64) 61.92) 44.19) 61.58) 50.63) 80.55) 77.22| 84.89] 77.27] 72.93) 82.66) 84.88] 84.34) 86.18) 88.88 
- .20| 57.21) 57.63) 47.17] 52.86) 49.77) 50.00) 47.66/ 50.68) 95.82) 94.30] 96.76) 94.41] 92.44) 94.61] 96.78] 96.96) 96.89) 97.36 
29 .72| 58.46| 66.79| 56.44) 55.68) 49.98) 54.41) 58.67| 52.96] 95.04] 89.16) 92.77) 88.11] 82.21| 85.80) 83.48) 86.16) 78.84) 90.23 
52 Mo...... -81| 78.00) 86.90) 57.51) ..... 49.55] 40.85) 39.61/ 53.13] 35.49) 22.86] 70.69) 65.05) 67.04) ..... 95.83) 96.26) 98.91) 105.52 
0 Midland Mutual. . ; “01| 55.65) 42.15| 31.73} 32.29] 27.49] 32.21) 42.93) 25.87| 87.70] 84.46) 89.65! 92.68] 87.03| 88.76) 89.38] 89.26) 90.04) 90.51 
93 Midland National* 27.32/117.70| 53.93| 30.11) 25.35) 46.79| 45.30 30.48) 21.63| 60.12} 87.18) 90.00) 77.76] 82.95) 83.38] 93.60) $7.66/ 94.74| 91.10) 94.13 
4 Midwest......... 27.31,111.86| 35.26) 45.19] 35.91] 26.93) 25.94] 27.82) 31.62) 29.29) 84.84] 74.33] 76.46) 86.40) 84.11) 86.22) 88.96) 88.14) 87.04) 89.33 
55 Minnesota Mutual 56.76] 99.19] 60.26) 48.23) 44.60| 47.32] 53.75) 49.54) 52.36) 50.88) 91.64/195.86) 91.05) 84.30] 77.77| 89.16] 93.38) 94.83/ 95.10) 94.39 
04 POU gai dave decsdonavs sesvsteteglsatetsade 55.25/115.24| 64.80) 54.96| 48.40| 52.42) 53.94| 55.80) 54.82) 58.58/101.00) 02.43) 94.27) 91.96] 89.81) 94.45] 96.28] 95.40) 95.18) 96.76 
33 ICON I a nace densedcketinacerenqsiagcserei 51.35| 86.67| 60.76| 52.24) 48.69] 45.00) 53.24) 55.75] 48.64) 53.44/ 96.22] 95.24) 95.24) 95.22) 94.52) 97.76) 98.93) 98.68, 98.72) 98.92 
MMU INE INNS os oes vcie'c's ca cddackses dcccdecesdcde’ 71.62| 95.69| 63.01) 66.74) 56.45) 59.83) 63.41) 56.26) 52.85) 51.42) 92.04) 93.94 98.61) 83.45) 92.24) 95.88) 95.68) 95.60) 92.68) 86. 66 
16 MOR TNs vine davdes occedcsseges«owpeaagacaase sade) 59.49/114.30| 48.35} 58.46) 44.65) 49.17) 48.16) 50.52) 49.18, 46.42) 86.97) 66.79) 61.22) 46.92) 46.67| 69.92) 71.82) 75.34) 75.92) 78.28 
48 UMMA OPUEU Ec ics, ederccveselunceasecsessdiend 67.44|116.46| 68.06) 64.82) 54.20) 57.79| 48.22) 53.66) 52.13) 56.02] 93.48) 92.84) 94.34] 93.34) 90.50| 04.86) 96.33| 97.46) 96.26) 95.61 
25 MONIES, WR) Clcsce  darickedensadeentidectedccds 63.66| 84.03] 63.23) 58.33) 51.72) 50.64) 49.85) 47.85) 49.90] 51.90] 96.08) 95.50] 95.64) 93.99] 89.67) 92.38] 93.41) 94.08) 94.06) 94.41 
97 NOG NE a oc ncctic ag tinaaccendevnigcg ities ccageeas 57.78|100.27| 53.13) 58.79) 43.55| 52.84) 46.69) 52.69] 45.88) 45.79) 94.83) 94.13) 94.80) 92.86) 86.58; 93.84/ 95.88) 95.92) 87.08) 97.19 
5 OW SURES od. cdg ri. fs dae deed eNeosSeneGeccass inter 10.82| 94.63) 78.62| 68.79] 56.24) 56.85) 55.59) 55.82) 53.72) 54.48) 91.00) 91.68] 93.00! 91.54) 79.97| 87.49| 84.52) 85.05| 82.40) 80.11 
15 Borth Amenbene OR) < oc ce ccoccsinsesecevevpesSewaddes 71.92/110.00| 55.79| 67.61) 40.18] 40.01) 48.78) 45.87) 40 21/ 32.47| 85.49) 85.18| $5.92| 87.02] 78.97| 80.62) 85.69) 85.90) 82.60) 83.74 
45 DOH AMINE, FE ovis va scasscsscctosserctsatasns cece 0.68] 101.07] 55.60) 53.04) 45.21) 48.18) 48.30) 58.30) 34.33) 50.09] 81.06! 80.44| 83.88) 84.00) 77.86] 84.50) 92.00) 92.94) 91.66) 91.64 
90 ENDL Sede ve ia cdvcufcaccasesteovcenneapacdaestcceii Saae Matas 66.36) 45.99) 42.55| 40.35) 40.30) 27.22) 47.40) 27.98) ..... -+++-| 90.73) 87.66] 90.94) 92.69) 85.43) 08.84) 93.78) 95.36 
29 | 
55 Mortlwetters BMisteal. 6.56 .csccesscccseceessesscawideres 54.26) 78.11] 57.06) 54.55) 47.72) 50.02) 50.21) 47.50|..... 48.38] 96.93] 96.53) 97.22) 95.97| 94.61) 96.13) 97.92) 98.10) 97.89) 97.87 
70 Mosthwesieen NAMOMA. <ccscccsseeessdcscrcrcpoany éciges 63.61/119.22| 61.56| 53.30| 44.16| 41.79] 41.33] 38.51| 40.68| 45.36) 81.94) 82.84) 70.62] 72.80] 71.36| 76.06 80.30) 92.84 94.31| 95.00 
1 OCR CM cnc ovccsssecensdidacscodddesuthtecolbas 46.58| 18.83| 64 97| 49.02) 33.35) 35.93) 46.40) 49.01| 39.15 44. 14/100. 28) 92.46) 93.26) 89.71) 90.03) 90.64) 85.61) 88.38, 91.62) 92.38 
; id Colony...... JococcdsdépeldcsgeemmasiGuecemeaed 99.78] 133.66, 63.01 79.71) 64.73) 47.47| 48.64) 39.00) 45.82) 56.09| 89.88) 90.60 88.75) 85.31) 81.24) 86.34) 89.47) 90.48) 92.70) 87.56 
00 MMA Src ucleTivuchsedeoaeserpbasrasteeatoeiael 46.04| 77.30| 65.74| 35.48, 20.99| 52.43) 37.53| 36.44| 42.79| 55.00| 77.84, 76.06, 77.58| 64.52| 85.08] 82.45| 84.67| 95.04) 91.46) 93.06 
33 SIO DHE. sseccenchedurensss sevemelpece denne -77| 79.94 57.01) 40.68} 34.13) 31.11] 35.64) 28.00! 36.28) 47.19) 67.68| 75.48| 79.20) 83.50) 70.72] 76.25) 82.23) 73 06| 75.49) 69.30 
42 Pacific MURIEL, os'y ccc ¥ éieide deo foes CaldioRegendee dyes 60.25) 104.56 63.58) 51.50| 54.27) 46.78| 47.85) 43.31| 44.68| 43.59| 92.76) 93.05] 92.45) 91.46) 87.31| 91.06| 93.33] 92.48) 93.05) 93.12 
41 eh PRT SIS Pe Re Ree ey 64.75|105.25| 68.44| 70.09| 53.05] 60.20) 61.48| 59.29) 53.53) 57.70) 92.39] 92.60] 93.69) 92.06) 91.38/ 93.68) 96.09) 96.78) 96.91/ 97.22 
29 WOOO TI cs dare Sdnigudig ae decease sb ceeyomkeeces 62.03|105.27| ..... Bricks | 44.00! 20.23) 88.96) 64.06) 58.39] 60.85) 84.17) 89.59) .....| ..... 73.10| 77.69| 69.58) 24.90] 83.68) 83.67 
39 WOON TN oe Fi hades cd dcadsddecncescnsvenconacdndes 34.66] 65.31) 42.04) 55.86) 41.09) 46.24) 31.36) 49.84) 42.22) 55.16) 90.49| 91.80! 92.10) 89.94] 66.09] 71.52) 74.79| 73.54| 77.16) 81.98 
i8 GINS eck c erased cadioncemensoewnedandeers | 31.09) 82.37] 58.59) 41.98, 34.31] 29.02) 39. 45] 30.70) 35.06) 44.02) 97.87) 97.57) 88.52) 89.13 88.82) 72.38) 81.84) 79.05) 77.62) 91.76 
3% Git hei ach se Wo Sea sdtt iss AUK | 72°8G/106.20| 73.61) 67.45| 76.91| 75.18} 63.98) 58.28| 62.82) 84.14) 91.61] 90.60} 76.94) 88.16) 82.31| 85.55) 88.91) 90.63/ 92.54) 94.22 
2 pucenis: MONMR 6 52... od. Coda oecedydode hh dabeons sani 57.22| 98.00| 61.31| 54.01) 49.26] 83.83] 54.02| 59.40) 49.55) 48.81| 85.30) 82.90) 83.09) 79.13] 81.40| 80.71) 87.73) 90.20) 90.60) 89.02 
36 Catal Mg. Fo asad davSoeecssese ded eobvesdePevses cba | 96. 66102. 84| 84.72'101.20| 75.24/111.55/106.27| 86.06| 78.60) 82.06) 94.37| 95.50) 96.71| 95.98| 96.68) 93.25) 95.33) 96.04) 96.00 95.64 
aby laste PENI os feo oso ne venvens <naseecusenasas | 39.19! 44.02\ 48.43 53.03 42.07| 32.14 30.41| 31.30) 43.90! 54.48) 94.54| 92.81 94.47) 77.45) 90.12! 81.44) 85.02) 91.40! 93.42! 97.10 
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Try This at Home 


yi 











AN you touch the wall with the back of your head, 
shoulders, hips, calves of your legs and heels, and 
hold this position as you walk away from the wall? 


Or grasp the two knobs of a door and make every inch of 
your spine touch the edge of the door? 


Or touch the wall only with chest and toes, then step back 
and hold your body in the same position? 


HY stand straight? Because erect posture is an 
V\ immediate tonic with no bad after-effect. It 
makes one feel more buoyant, gives a physical 
sensation of freedom and ease in the body. 
But there is more than that to be gained from good pos- 
ture. A straight body, carried correctly, gives one better 
health and added strength—it frequently corrects physi- 
cal troubles that no amount of medicine will cure. , 
Your heart, lungs, stomach, kidneys, liver—working 
machinery of the body—are meant to be free and un- 
crowded. 
When you ‘'stand tall’ and hold your spine straight, 
these organs have sufficient room to carry on their work. 
When you slump over with rounded shoulders or spine 
curved in at the waist, you squeeze the organs together. 
When your chest is contracted your lungs cannot expand. 
Shallow breathing starves your blood for the life-giving 
oxygen. 
It is not necessary to have a perfect figure to stand or sit 
properly. But a perfect body can be ruined by bad 
posture. 





é¢—_______-—_________-sapa, aed 


Magazines and newspapers, other ailments of obscure ori- 
more and more, are urging gin have been made to disap- 
their readers to learn not only pear. Low spirits have been 
the advantages of correct pos= raised. Learning how to stand 
ture, but also the dangers that and sit correctly has added to 
attend bad posture. health and happiness. 


In the Home Office of the 
Metropolitan Life Insurance 
Company striking physical 
improvement among our em 
ployees has been brough 
about by our Director of Pos- 
ture. Bent bodies have been 
straightened. Headaches and 


A valuable booklet on the sub= 
ject of posture has been pre- 
pared and one copy will be 
mailed free to each person re= 
questing it. Send for ‘‘The 
Importance of Posture.’’ 


HALEY FISKE, President. 
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American Men Mortality 








Premium and Reserve Tables 


AM® 


VOLUME I. (Now Ready) 
NET PREMIUMS 3 1,% 


Upon both full Level Premium and Illinois Stand- 
ard Bases, for seventy-five or more plans of annual- 
premium life, endowment and term insurance; also 
Single Premiums, Life and Endowment; Commuta- 
tion Columns; also supplementary tables of annual 
premiums on the New Jersey preliminary-term 
standard, for those plans and ages at which that 
standard requires higher reserves than regular 
Illinois Standard. 

For two and three joint lives (equal ages) Com- 
mutation Columns, Life Single Premiums, and 
annual premiums (both Full Level Premium and 
Mlinois Standard) for Whole Life, 20-Payment 
Life, and 20-Year Endowment Plans. 


VOLUME II. (In Press) 
TERMINAL RESERVES 3:1, % 


Full Level Premium Basis 


For all the annual-premium plans (single-life and 
joint-life) comprised in Volume I. 


VOLUME III (In Press) 
TERMINAL RESERVES 314% 


Illinois Standard Basis 


For all the annual-premium plans (single-life and 
joint-life), including New Jersey Standard supple- 
ment, except term plans, comprised in Volume I. 

These volumes are clearly printed on a high 
grade of paper, and handsomely bound in a style 
similar to Illinois Standard Tables, compiled by 
the same authors. The methods of calculation 
are those which made Illinois Standard Tables 
a nearly errorless work. 

The three elaborate volumes have uniform, dur- 
able, morocco back and corners and attractive 
cloth sides, this substantial binding insuring long 
life of the book while being continuously used for 
reference purposes from day to day. No expense 
has been spared in cost of compilation, letter press, 
quality of paper and binding in the production 
of this Ep1tron D&E Lvxe of one of the greatest 
Actuarial Publications. The three books contain 
together about 800 pages, and the page measures 
734 x 1034 inches. 


PRICES 


Single Volume, $60 
Set of Three Volumes, $150 


THE SPECTATOR COMPANY 
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September 1, 1927 THE SPECTATOR 
GAIN AND LOSS EXHIBIT FOR 1926 
(Concluded from page 11) 
; ———— or Actua, Expecrep Mortatity Percentacs or Reserves ReTURNED ON SURRE NDERS. 
COMPANIES. | 
| 1917 | 1918 | 1919 | 1920 | 1921 | 1922 | 1923 | 1924 | 1925 | 1926 | 1917 | 1918 | 1919 | 1920 | 1921 | 1922 | 1923 | 1924 | 1925 | 1926 
OR saat uthenassdiestine ded nsedes snes niet oy .| 42 96) 84.45) 66. 10) 44.98) 41.55) 42.01) 53.89) 50.66) 44. 84! 57.79| 99. 4) 75. 53| 69.36) 66.79| 50.96] 63.92] 76 33| 74.88] 80.95| 77.08 
Provident Mutu al eReic a Waeavals 44.76) 88.16) 51.59) 49.37) 51.05| 42.78) 51. = 48.61| 43.21) 49.21) 92.20) 93.86) 94.26) 92.26) 91.45) 93.46) 93.57) 93.92) 94.16) 94.49 
Reliance.......+- ....| 58.45/101.86) 53.70 5. 23) 49.91] 49.33) 52.56) 49.38) 49.67) 55.43) 82.17] 71.02) 78.34) 73.39) 72.78) 75.33) 80.37) 84.65) 89.64) 85.22 
Register, Iowa -| 27.79) 75.69) 43.62) 37.15) 36.16] 39.53) 26. Hy 39.01| 37.70) 33.72) 99.36} 98.70) 99.26) 99.23) 98.65) 98.65) 98.99) 99.05) 99.17) 98.51 
Reserve Loan -| 68 04) 89.58) 59.35) 52.85) 48.85) 42.94) 40.94) 45.46] 48.37) 49.98] 98.80) 97.47) 96.06) 94.48) 88.98) 88.02) 89.32) 89.68) 89.38) 89.39 
Royal Union.... .| 79.96)127,47 61.99 66.48) 45.37) 46.20) 45.51) 43.87) 49.55| 48.73] 93.47] 92.68) 94.89) 96.22) 97.30) 95.06) 85.04) 88.50) 89.02| 90.63 
EMRE Aone Ktieads sss ddeles tdawdicensceul naees 55.88) 131.06 me 75 48) 54.95) 51.33) 58.20) 48.60) 51.02) 54.19) 88.41) 88.25) 85.49) 79.62) 73.80) 90.45) 91.29) 93.12) 94.83) 93.51 
ecialtey EAN AUN ia encode odd scn4e the bdagecineesecaes 72.29) 113.92) 52.56) 62.85) 46.74] 48.50} 43.08] 39.57) 38.54) 51.86} 86.92) 86.63) 81.21) 95.52) 70.45) 85.02) 88.28) 93.16) 95.86) 92.76 
eee rere yes yen 40.83/150.01) 46.51) 51.41) 28.17] 47.68] 21.48] 22.34) 26.87) 43.34) 89.83/ 78.26) 87.16) 89.23) 91.73) 96.43) 98.02) 98.26) 99.18) ..... 
Geemrity Mutdal, Ne Yo. cess ccccccsetises 71.62|111 88} 76.84) 66.01} 62.10) 64.05) 75.25) 74.91] 60 79] 72.16} 82.17] 78.26] 79.86] 80.73) 83.69) 86.50] 87.16} 92.10) 88.20) 87.31 
BSoutheasterD.....0ssseccceeseccceseccccensecceeeseees 53.04) 79.36) 63.09) 52.09) 40.35) 27.44) 55.33] 51.74) 29.37) 45.95] 97.67) 87.58) 89.47) 80.06/ 80.30/ 86.82) 85.43) 88.95) 89.26) 98.74 f 
REE wiakvsoseicetradeeasavcsnatauacicousnsden 47.87)140.53) 56.44) 41.95) 31.17) 43.10) 41. #2 41.80} 38.70) 47.65) 91.19] 90.26)......| 91.74) 88.68) 98.04/95.09| 96.00) 95.94) 96.31 
IIS pais 500d oe 5d ainds'c ce Pired da viwsbabeeae 52.92/ 95.62] 41 66) 58.25/ 58.75) 49.62] 38.70) 48.63) 46.48) 44.65/100.00}.... 95.46)...... 96.60| 90.00) 98.10) 94.24) 94.57| 94.42 
WOGUEET. 2 osc cccee sce ccssccccccecccnscccccceccess 53.39} 99 67! 60.82) 54.44) 38.07| 45.91) 41.28] 42.19] 42.66) 40.49 87.39) 93.91) 88.56) 82.34) 90.68) 92.59) 93.96) 93.77) 94.90 
I oe tir Sina ann cd seas cass spabeuslengeaanade 65.14) 90.83] 72.39) 72.22) 47.88] 51.91) 55.29) 45.32) 52.93) 65.22) 96.84] 95.56; 95.70) 93.99) 94.01) 94.42) 96.02) 95.98) 96.94) 97.56 
I oi oisg vdecins'éb cau vicesend Kew oes eneeeseaee 47.27| 84.26| 70.01| 56.34) 52.73] 50.45) 56.98] 50.27) 47.55| 56.42) 97.91] 95.93| 97.78] 94.88) 91.08/ 95.70) 91.60) 93.68) 92.06) 88.02 
PMN ic divccsancess cevccionntevoeuuodugennnst 88.21)113 54) 86.74) 74.12) 55.91/149 50|...... 64.16} 55.84) 60.09} 89.22) 85.94) 87.83) 86.34) 79.80/....../...... 90.16| 89.20) 90.00 
NG eX EHORTS dao 0S 0 colon teceeteu eis tau eeeretes 48 39/110. 46| 64.66) 52.82) 31.68] 50.94) 50.30] 47.16) 40.57) 43.73) 91.02] 88.16] 84.70) 77.38) 85.97| 85.94) 91.48) 90.00) 89.94) 90.66 
NE i reco deun wid cs sab: o tek boaradpneembalodeeees 54.25] 98.16] 56.68) 53.84| 50.56| 50.20) 49.14] 48.89] 50 35) 52.02] 85.88] 82.84] 80.01] 73.01) 75.47| 77.10) 81.16) 82.76) 83.41) 81.22 
NS oc. di a ak cio d 8k bate nexacosubesuneneenes -38| 89.26) 63.59) 56.02) 52.70) 58.61) 49.78) 50. 52.83) 52.12) 98.60] 95.32) 94.21) 93.09) 88.06) 91.28) 95.78) 96.14) 96.30) 94.89 
EDU Us eis chew decus Kees ekeeinseeee vapan enna 71.05} 80.86) 69.58} 68.18] 70.28] 62.03) 68.88] 60.20] 69.07| 56.88] 96.82) 97.19] 98.60) 97.44/ 95 82) 94.58) 95.69) 94.26) 93.48) 93.52 
rae Sa/ces is shor esa snscaneraceseay andes 76.16] 93.38] 94.36] 82.14] 78.56] 73.91| 72.58| 85.48] 38.58] 73.30) 95.17] 97.12] 92.66] 95.70) 90 66| 92.68] 90.52) 87.10) 87.12) 85.97 
MUMUEINDE 5 nile vos Ace ccusna'ssssuascas onausietesals 42.64) 96.01) 61.53) 54.60) 38.78] 53.65] 46.21] 50.62] 59.40 59.05/ 92.44] 93.04/ 90.93) 86.04) 88 99/ 92.03) 92.41/ 94.96/ 95.34) 91.02 
Western Union.........2+2sseeseesseeeeeceseneereeeees 44. 66/104. 33) 64.34) 79.88] 55.56) 35.45) 38.46) 59.78) 43.62| 69.12) 79.26] 73.21] 82 86| 81 29) 93 Rn) 87.05) 86.02) 87.56) 83.16) 76.86 
Wisconsin Nat’l..... AOR ee RA se te NOS weee | eee] 77.74) 45.08] 41.79] 41.88] 35.22) 42.56) 41.37) 57.82) ..... .-. | 86.57) 79.74) 77.82) 87.40) 87.42) 84.90) 86.67) 87.22 
Averages........ isdittict Compania 62.66] 95.42] $64 88|§63. 46] §61.52| §53. 44| $54. 16/§52.20|§50 86|§53.27, 92.78] 92. 32|§93.08|$93.06|§86. 75|§89.86|§90. 77/§90 62/§90. 09/589. 03 
American National, 7. abeshelsvepadevebacveeamadane 91.64/130 79| 82.66) 77 53 63.68| 61.25) 65.70) 68.02) 42 53| 56.32] 86 32} 74.79] 76.08| 81.28| 77.34] 56.09} 67.80) 58.62) 87.26) 62.45 
Baltimore Life........ cece ce cececececececececces cece «| 104. 80} 170.68) 100.87) 88.68) 84.67) 85.48) 97.70) 94.60 76.74 83.84) 55.72] 71.00] 59.62) 62.06| 61.29) 62.55) 67.50) 74.76) 73 74) 84.84 
Colonial Life........csssessseecccccccccsnscesscccsccces 109.01] 160.46) 98 38) 92.66] 86.73| 90.47] 94.77) 91.88] 99.52/ 97.48) 38.40] 38.51] 45.12) 48.58) 47.32) 50.85) 50.30) 53.18) 52.82) 55.21 
MR MIDE. ieiavenedbcccdceacceoes vecrcconccese 100. 89) 138.80) 83.50) 81.84) 57.70) 58.36) 75.61| 63.70) 64.52) 66.81| 25.39) 33.47) 68.42) 33.9 -86| 8.82) 55.06) 48.90) 52.52) 62.78 
Eureka-Maryland....... ....00-sccscccesccevcccees 78.84! 101.03) 73.26) 78.00] 66.84} 79.98) 80.92) 81.12| 76.50) 75.60) 29.41) 15.35) ... | 10.68] 12.19] 13.45) 24.58) 25.26) 39.21) 50.28 
EEE rane soc sergnrces cise cerekwuceteaueaase 82 03/145 01) 73 68) 70.68) 62.06) 65.03! 66.53) 59.30) 61.46) 73.21) 34.94] 17.33) 22.91) 48.15) 63.27) 67.01) 77. 75.66) 70 86) 71.46 
John Hancock. . scat eee eeeeeeceerseeesereeneereseces| 79.37| 126.23] 69.07) 64.45) 56.54; 60.38] 61.46] 57.47) 60.72| 63.93) 81.44] 83.26] 81.43| 79.09] 77.57| 80.64) 82.79] 82.86) 82.88) 83.35 
EE LNA RE AE asael 83.49/142.99) 73.93) 69.98) 59.15) 59.70) 61.01) 59.50) 59. 67.20} $4.81] 38.24) 50.14) 34.14) 45.79) 51.30) 54.56) 59.40) 59.98) 55.49 
Metropolitan. . ai aN OS Mirae TY SY, 86.00) 126.07; 81. Re 69.13) 56.32) 57.06) 59.89) 56.40) .56.87 re 72.48] 76.04) 85.52) 81.40) 70.18] 83.92) 86.72) 82.74) 85.68) 82.45 
Metes) of Beliiasees. 91 78) 160.22) 76.1 .66| 81.11; 79.42; 88.22) 56.25 pg 8.28) 24.72} ....| 35.35] 49.31] 41.15) 34.76) 44.61] 33.30) 44.16) 69.19 
Pilot ..| 39.91/148. 70) i838 74.27| 42.14) 47.00) 33.47) 38.70 52. 88| 73.50] 62.10) 71.82) 63.83) 75.30) 92.95) 97.02) 96.28) 96.04) 89.14 
--.-| 76.65/129.54) 74.62) 65.94) 56.75) 58.03) 60.17) 59.62 50 76 61.63] 71.99] 72.15] 70.82) 73.46| 72.52) 74.31) 72.47) 72.90| 72.70) 77.23 
corm fa RGie aio ninlaienaty --| 91.04/129. 51 84.14) 80.81) 69. se 65.39} 72.11) 64.88 66. 84) 68.83| 47.08) 39.92 36.55 36.16] 56.65| 41.78) 52.29) 49.07) 56.74) 54.60 
NN ce 5 itis cok sp nde seed oe ie sbueses ean Mean eae ' 81.36!128. salar? 30'§68, = $57.46! '§58. 71! §60. 95! §58. 46) §58 60 §60. 77| 71.66! 74.35 §79.21 21/§77.04'§75.04 §78.36' §79.4°/§76. 68! §78.43'§78.58 
Averages comprise figures of all life companies more than five years in business and with more than $3.000,000 of inaurance in fore *Pormerly Dakota Life 
Changes in A&tna Life Agercies senior partner in the firm of Herrick & Protective Life Holds Agency Meeting 
Churchell. He is one of the most widely known Celebrating the largest insurance convention 


Two important changes in the New York 
State general agency organization of the AZtna 
Life Insurance Company will become effective 
October 1. This was learned when Vice-Presi- 
dent Kendrick A. Luther announced the estab- 
lishment of a new general agency at Utica, and 
also the appointment of O. B. Herrick as suc- 
cessor to the firm of Herrick & Churchell, gen- 
eral agents at Syracuse. 

Leicester D. Klous will be the new general 
agent at Utica. The new territory will include 
the counties of St. Lawrence, Franklin, Lewis, 
Herkimer, Hamilton, Oneida, Otsego, Delaware 
and Clinton. 

Mr. Klous became associated with the Aftna 
Life in 1910 when Vice-President Luther, who 
was then the company’s general agent at Syra- 
cuse, appointed him an agent. In 1926, the 
company recognized the healthy growth of the 
Syracuse office under Mr. Klous and appointed 
him assistant general agent under the super- 
vision of Herrick & Churchell, then general 
agents at Syracuse. 

The reorganization in the Syracuse office, 
with the appointment of Mr. Herrick as sole 
general agent, was decided upon as a result 
of the transfer to Louisville, Ky., of G. Rus- 
sell Churchell, who was made general agent for 
the entire State as successor to the late Sam- 
uel M. Burbank. When Mr. Luther was trans- 
ferred to Boston as general agent in 1919, Mr. 
Herrick, who had been identified with the 
Syracuse agency since 1915, became a co-partner 


in the Syracuse office. In 1923 he was made 


life insurance men in the central New York 


territory. 


E. A. Hasek in Serious Accident 


E. A. Hasek, assistant agency director for 
the Union National Insurance Company of St. 
Petersburg, Fla., while on his vacation in the 
north met with a serious accident when his auto- 
mobile turned over and caught fire near Grand 
Rapids, Minn. 

Latest reports are that Mr. Hasek was able 
to be moved from the hospital at Grand Rap- 
ids, on August 20 to his former home in Cedar 
Rapids, Iowa, and hopes to get back to St. 
Petersburg early in September. 

Mr. Hasek in addition to his work as assist- 
ant agency director has the general agency for 
the home office territory, and under his guidance 
this territory produced more than one million 
of paid-for business during the first year of 
operation of his company. 


Central Life’s Minnesota Agency Meets 

The Minnesota agency of the Central Life 
Assurance Society of the United States, of Des 
Moines, recently held a meeting at the Green 
Lake Country Club, Spicer, Minn. About thirty 
representatives were present. The principal 
speakers were Dr.. T. C. Denny, president of 
the company, and J. T. Branton, Minnesota 
State manager. 


13 


























ever held in Birmingham, the Protective Life 
Insurance Company held its annual agency 
home-coming August 18 and 19. Over one hun- 
dred agents, many accompanied by their wives, 
were present; and the meeting was the most 
enthusiastic ever held in the history of the com- 
pany. The convention was the first joint meet- 
ing of the agents of the Alabama National 
Life and the original Protective Life since the 
merger of these two companies in August. The 
first day of the meeting was devoted to a study 
of the company and its policies. 

The last day was taken up with a discussion 
of the agency service department and the sell- 
ing helps with which the Protective Life is fur- 
nishing its agents. Included in these were 
newspaper advertising, circularizing, billboards, 
change of age records, life insurance abstract, 
circulating library, app-a-week club, and gift 
book. 

One of the most interesting sessions was the 
demonstration of the new Protective Sales 
Demonstration Portfolio which has just been 
completed under the direction of Sam Clabaugh, 
president of the company. Mr. Clabaugh showed 
by the use of the book how the eyes as well 
as the sense of hearing could be utilized in the 
selling appeal. He also showed how the use of 
charts and pictures was especially helpful in 
selling life insurance. 

Announcement was made of a trip to Quebec, 
Canada, which will be given to leading pro- 
ducers in 1928. 
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A Baker’s Dozen 


Tourist Baggage 
Personal Effects 
Express Shipments 
Trip Transit 
Annual Transit 
Registered Mail 
Salesman’s Samples 
Horse and Wagon 
Theatrical Floaters 
Motor Truck Merchandise 
Instalment Sales 
Fine Arts 

Musical Instruments 


Thirteen good reasons why the Inland 
Marine Department of the First Ameri- 
can is a business building asset to any 
agency. 






FIRST AMERICAN. 
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EIGHTY MAIOEN LANE, NEW YORK, N.Y. 
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CASH CAPITAL — ONE MILLION DOLLARS 
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ECONOMY FIRE STARTED 


Roy A. Haynes to Head Washington 
Company 








CAPITAL AND SURPLUS $2,000,000 
EACH 





Will Issue a Renewal Policy—Profit-Shar- 
ing Plan for Policyholders — 
Wasuincton, D. C., August 27—A new 
stock fire company, with a paid-in capital of 
$2,000,000 and a paid-in surplus of the same 
amount, is now being formed in Washington. 
Articles of incorporation were filed with the 
State authorities of Maryland on August 26, 
but the company will have its headquarters in 
Washington and will conduct all of its busi- 

ness from that point. 

The new organization will be known as the 
Economy Fire Insurance Company. Its first 
president will be Roy A. Haynes of Ohio, for 
some years connected with the Treasury De- 
partment and widely known throughout the 
country as. Commissioner of Prohibition. The 
board of directors, it is announced, will include 
a number of widely known business executives 
and bankers. 

The company is being formed by a number 
of widely-known manufacturers, chain store 
operators and public utility owners and oper- 
ators, and several national manufacturers’ asso- 
ciations have been interested and the board of 
directors will be selected from among them. 

It is stated by its backers that the company 
will do a national fire business, following the 
accepted practices of existing stock fire com- 
panies but also featuring one or two specialties 
which it is believed will greatly lessen the ex- 
penses and improve the practices of such com- 
panies. One of the features will be the writing 
of a continuous policy which may be renewed at 
the end of each premium period by the issuance 
of a renewal receipt. The company will also 
return to its policyholders: in the form of profit- 
sharing dividends a portion of the profits 
earned in the conduct of the business. 


0. Edwin Barnes Increases Facilities 

O. Edwin Barnes, Inc., of Brooklyn, an- 
nounces acquiring the facilities of the insurance 
agency of Hookes & Arnow, Inc., and hereafter 
all business transacted through that office will 
be done through the O. Edwin Barnes, Inc., 
Agency. 

Arthur Arnow, president of the Hookes & 
Arnow Agency, will now be in charge of the 
brokers’ service department of O. E. Barnes, 
Inc. This arrangement brings to the O. E. 
Barnes agency exceptional facilities for han- 
dling a larger volume of business, besides add- 
ing to their representation the Detroit Fire and 
Marine Insurance Company and the London and 
Provincial Insurance Company. 


THINKS RATES SHOULD BE 
REDUCED 
T. M. Baldwin, District of Columbia Com- 
missioner, Finds 10-Year Experience 
Favorable 
T. M. Baldwin, Jr., Superintendent of Insur- 
ance of the District of Columbia, in his annual 
report points out that the fire insurance com- 
panies have enjoyed a favorable experience in 
the district, as a result of which he suggests a 
possibility of lower rates. 
In this connection he reports: 


Fire INSURANCE PREMIUMS AND LossES 

A comparative statement is given below of the 
fire insurance premiums collected and the losses 
paid for the past ten years in the district, viz.: 





Premiums Losses Percent- 
Received Paid age 
Ce a $988,277 $150,902 15 
i) eee 1,208,030. 231,140 19 
PEN catwales wate 1,553,605 561,784 36 
| SR ee we 1,860,474 424,310 22 
rer 1,644,984 589,198 35 
BONN horse: ata steete 1,996,996 1,099,187 55 
SENG dé Wccarée tam 2,442,344 819,799 33 
Ws ahieces.eon’ 2,234,029 871,674 39 
0 2,521,798 847,686 33 
FOES e pisicicce ceo 2,771,390 900,757 32 
Grand total ... $19,221,931 $6,496,440 33 


The National Convention of Insurance Com- 
missioners sometime ago advocated a 5 per cent 
underwriting profit on the fire business. 

The department collected $321,106 in license 
fees and taxes during 1926 and the total ex- 
penses were $18,704. 


Has “Unlicensed” Problem 

(Concluded from page 3) 
open, if we are to give effect to the decisions of 
our courts, for foreign insurers to become 
licensed in one or more of our provinces with- 
out securing a Dominion license. Several have 
already done so. The terms and conditions of 
license to be imposed on foreign insurers may 
now properly receive consideration by the sev- 
eral provinces through this conference. I be- 
lieve that a revision of the terms and conditions 
of license accompanied by the rigid enforcement 
of a law prohibiting unlicensed insurance 
against insurers refusing to become licensed, 
would make possible the virtual extermination 
of unlicensed insurance in Canada. 

From what study I have given the subject I 
believe the deposit requirement in the Dominion 
Insurance Act is the chief contributory factor 
to the enormous volume of unlicensed insur- 
ance in Canada. I know that it is or was the 
sole factor responsible for keeping many for- 
eign mutual and reciprocal organizations from 
applying for license. I realize that there is a 
sharp difference of opinion as to the merits of 
such a requirement. In Canada we had come 
to consider it as @ sine qua non until it was dis- 
carded by six of the provinces in the enactment 
of legislation providing for the licensing or ad- 
mission of foreign reciprocal or inter insurance 
exchanges. The Federal authorities still seem 
impressed with its importance and have re- 
cently increased the minimum deposit require- 
ments under the Dominion Act from $50,000 
to $100,000. : 

I am satisfied that the conference can usefully 
give earnest consideration to the aspects of the 
problem of unlicensed insurance which I have 
endeavored to indicate in these few words. 
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DISCUSSES STATE 
SUPERVISION 


Charles A. Sunderlin’s Fifth Lecture 
Reviewed 








BUSINESS HAS PUBLIC CHARACTER 





Points Out Impossibility of Federal Super- 
vision—Paul v. Virginia Case Outlined 
Another lecture of the series known as Sun- 

derlin’s Lectures on the Fire Insurance Con- 
tract has just been published. These lectures 
are being delivered by Charles A. Sunderlin, 
secretary and counsel of the Insurance Institute 
of Southern California, and are being sold in 
pamphlet form by The Spectator Company. The 
latest lecture so issued relates to Co-Operation 
and State Supervision, and it is briefly sum- 
marized below. 

The subject Co-Operation and State Super- 
vision might seem to some members of. the in- 
surance fraternity a misnomer, but the rela- 
tionship we believe Mr. Sunderlin has miade 
clear in this lecture. The greatest. advancement 
of the business of fire insurance, Mr. Sunder- 
lin believes, is only possible by developing the 
spirit of co-operation by and between the com- 
panies and State authorities. 


The writer says: “Insurance problems will 
be met and solved in the light of wisdom and 
understanding rather than in the shadow of 
prejudice and ignorance.” It is (a) for the 
good of the insurers; (b) the best interests: of 
the insured, and (c) for the public welfare. 
Unification will come as the evolutionary prod- 
uct of (a) intellectual understanding and (b) 
practical experience. * * * But, by and 
large, we cannot expect idealistic conditions: in 
a practical business and political world. The 
evolutionary processes of life are only made 
possible by conflicting opinions, new conceptions 
and adjustments to changing conditions. In the 
insurance world, it is our thought that the 
business and political concepts. should: not pro- 
ceed along parallel or diverging lines, but should 
approach each other in the relationship of ever 
increasing harmonies and fruitful accomplish- 
ments.” 


Mr. Sunderlin then considers the public char- 
acter of the fire insurance business. “Fire in- 
surance is not commercial as is the usual busi- 
ness enterprise, for the ownership of goods, 
wares, or merchandise does not pass. It is 
purely (a) contractual and (b) collective in its 
nature. It involves not so much the custom of 
merchants, as marine insurance, but the rules 
of jurisprudence arising in the law of con- 
tracts. The collective nature of the enterprise 
makes the public interest of paramount impor- 
tance, and affords the business of insurance its 
finest reward.” * * * “Companies whose 
executives and organizations come to a real- 
ization of the public character of the business 
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and an intellectual understanding of the rela- 
tionship will to the degree of this knowledge 
grow in material and financial prosperity. The 
business of such companies will be magnified.” 

The author then discusses the economic factor 
of fire insurance, and concludes this heading of 
the subject in this manner: “The desideratum 
is to carry on the business or industry as (a) 
economically and (b) efficiently as possible, (c) 
with the greatest safety. The hazards of busi- 
ness and industry will be eliminated. Stability 
is sought. But the relationship in the evolu- 
tionary affairs of business and life is always 
one of infinity. The goal is never attained.” 

Federal supervision is then considered. The 
writer says “Federal supervision is unthinkable, 
because it would conflict with the fundamental 
principles of our government, the nicety of bal- 
ance between the Federal and State govern- 
merits.” Paul v. Virginia is discussed and the 
importance of this fire insurance case disclosed. 

State supervision is next taken up. After 
a clear exposition of this heading of the sub- 
ject from the standpoint of both the insurer and 
the public, the writer concludes: “True it is 
that State supervision in many ways has been 
sadly deficient. * * * But, nevertheless, the 
profound insurance representative recognizes 
that State regulation has its advantages. * * * 
“The futility of advocating the repeal of State 
supervisory measures is obviously apparent.” 
But Mr. Sunderlin continues: “It does not 
necessarily follow that the companies should be 
satisfied with the status quo. Complacency will 
not bring about the repeal of (a) unwise insur- 
ance legislation, or (b) solve the practical fire 
insurance problems. Legislative assemblies 
give but superficial and desultory consideration. 
The problems, even though we are confronted 
with State supervision, are primarily for the 
solution of the companies. The insurers must 
‘take the initiative.” 

Mr. Sunderlin presents the stibject under the 
following headings: (1) Co-operation; (2) 
Unification ; (3) Collective or Public Character ; 
(4) Economic Factor; (5) Federal supervision ; 
(6) State Supervision: (a) Insurance Depart- 
ment; (b) Commissioner’s Powers and Duties ; 
(c) Insurance Regulations; (d) Administra- 
tive Functions; (e) Power of State; (f) Illus- 
trations; (g) Certificate of Authorization; (h) 
Jurisdiction Over Foreign Corporations; (i) 
Capital Requirements; (j) Examinations; (k) 
Reciprocal Requirements; (1) Impairment of 
Capital; (m) Rebating and Discriminations ; 
(n) Judicial Decisions; (0) Admission of 
Foreign Companies; (p) Class Legislation; 
(q) New York Insurance Laws; (r) Some 
California Insurance Laws. 

The writer presents a comprehensive con- 
sideration of the subject in clear, interesting, 
and convincing language. The reader easily ap- 
preciates the professional tone that is given the 
business of fire insurance. The good that such 
a lecture can do insurers and insurance repre- 
sentatives is incalculable. It is a builder of 
public confidence, good will and good business. 
Knowledge and understanding truly lead to 
business success. 

This lecture, singly or as one of a set of 40 
lectures, is on sale by The Spectator Company, 
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DESCRIBES LICENSING SYSTEM 
Howard P. Dunham Speaks Before Cana- 
dian Superintendents 


Declaring the safeguarding of the interests 
of the public to be the especial duty of the State 
insurance department, Colonel Howard P. Dun- 
ham, Insurance Commissioner of Connecticut, 
told the Insurance Superintendents of the Proy- 
inces of Canada, at their tenth annual confer- 
ence at Chateau Frontenac, Quebec, Tuesday, 
that the insurance laws and licensing system of 
Connecticut practically make it impossible to 
carry on any irregular or wildcat form of in- 
surance in that State. 

Speaking on “The Licensing of Agents” Com- 
missioner Dunham pointed out the desirability 
of having uniformity of practice in the regula- 
tion of insurance. He said: 


In the first place, it must be admitted that 
any limitation on the right of any individuals 
to engage in any legitimate business is jealously 
scrutinized by American courts, and some 
licensing laws have been declared unconstitu- 
tional. No licensing system for insurance 
agents will be sustained by American courts 
which goes beyond the genuine needs of the 
public welfare. 

In the second place, any law which permits 
arbitrary restrictions on the rights of citizens 
to engage as agents in insurance business would 
unquestionably be contrary to the Constitution 
of the United States. But the business of. in- 
surance is a complicated one, and ordinary 
people are very easily misled with regard to it. 
Our theory in Connecticut is that licensing of 
insurance agents is constitutionally permissible 
and beneficial, if it is strictly limited to proper 
purposes. 

The first purpose is to secure by a reasonable 
examination of any candidate for a license as 
agent the possession by him of a necessary 
minimum of knowledge about forms and condi- 
tions of the kind of insurance business which 
he proposes to engage in, in order thus to pro- 
vide against ignorant misrepresentations by him 
to members of the insuring public. 

The second and more important purpose is 
to hold over all insurance agents the threat that 
their licenses, annually granted, may be refused 
renewal or canceled, if they themselves are 
guilty of practices which are illegal, unfair or 
a@therwise against the public interest. 

In order to make it certain that the action 
of the licensing authorities is not arbitrary and 
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unjustified, and is not a violation of the con- 
stitutional requirement of due process of law, 
any licensing law should provide that a license 
may be canceled only after a notice and a hear- 
ing before the insurance department, and that 
any person aggrieved by the refusal or can- 
cellation of a license may appeal to the courts 
for relief. 

In the third place, a licensing law, such as 
we have in Connecticut, aids substantially in 
shutting out of the State some irregular kinds 
of insurance business, which are based essen- 
tially on a misleading of the public. Non-resi- 
dent insurers except life insurance companies 
can not issue a policy in Connecticut, unless it 
is countersigned by a resident licensed agent, 
and no one can solicit or procure insurance ... . 
except on his own person or property from any 
insurer not admitted to do business in the State, 
or can aid in the doing of insurance business 
in the State by any such insurer. Since an in- 
surance agent is only licensed to do business in 
behalf of specific insurers, and since an un- 
authorized insurer can not have an agent in 
the State, and since no contract of insurance, 
other than for life insurance, effected in Con- 
necticut is valid without being countersigned by 
a resident licensed agent, it is practically im- 
possible to carry on any irregular or wildcat 
form of insurance business in Connecticut. 

It is so manifestly desirable that insurance 
companies shall not be subjected to incon- 
venience and expense by unnecessary differences 
in different States in the methods of regulation 
of their business. that I am glad to submit our 
system of licensing insurance agents for your 
consideration. 


Urges Big Attendance at Iowa Agents’ 
Meeting 

J. R. Vaughan, of Waterloo, president of the 
Iowa Association of Insurance Agents, has is- 
sued an appeal addressed to the “Fieldmen of 
Iowa,” in which he makes an earnest request 
for large interest and attendance at the State 
convention in Waterloo, September 14 and 15. 


New Patrol House Nearing Completion 

Cuicaco, Itt., August 31—The new patrol 
house of the Chicago Fire Insurance Patrol to 
house the first and second units, now under con- 
struction at Monroe and Desplaines streets is 
rapidly nearing completion and probably will 
be occupied ahead of the originally planned 
time of November 1. 
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VIRGINIA COMMISSION BEFUDDLED BY 
FIGURES 
Report on Investigation of Fire Insurance 
Rates in October 

RicHMonbD, Va., August 27.—According to 
Walter C. Cottrell, secretary of the legislative 
commission of five appointed to investigate the 
reasonableness of insurance rates other than 
life, charged by companies licensed in Vir- 
ginia, the commission expects to make some kind 
of a report to Governor Harry F. Byrd dur- 
ing October. Of course, Mr. Cottrell, .does 
not say “some kind of report” in his fulmina- 
tions issued like a pot shot through the Vin- 
ginia press, but he does confess that the com- 
mission has delved into a mass of figures which 
it has been unable to assimilate. 

The commission was appointed under act of 
the 1926 legislature to determine whether Vir- 
ginia has been discriminated against in the mat- 
ter of rates, and although Virginia tariffs, ac- 
cording to Mr. Cottrell, as well as those of 
neighboring States, are based on experience, ap- 
parently his commission has made no effort to 
ascertain what the companies’ experience has 
been in Maryland, West Virginia, and North 
Carolina. The commission, through its spokes- 
man, contents itself with the general statement 
that rates have been increased in Virginia, and 
expresses itself as believing that the five vary- 
in tariffs charged for fire insurance should be 
brought to one level. 

The companies have maintained that their 
experience in the several sections of Virginia 
has been so varied as to warrant separate tariffs. 
If the rates are brought to a uniform level, the 
result will unquestionably be to raise the rates 
charged in the valley section, from which Dele- 
gate Wilbur C. Hall, the author of the bill 
authorizing the investigation, comes, so that 
such an action would act an a political boom- 
erang to Mr. Hall. 


Revises Ruling On Agents’ Balances 

John R. Dumont, Insurance Commissioner of 
Nebraska, has revised his ruling in reference 
to agents’ balances and credits. The new rul- 
ing is as follows: 

This department will expect all insurance 
companies, except life, licensed in the State of 
Nebraska, to hereafter insist that all agents 
make remittances to the company, State agent, 
general agent or branch office, within 45 days 
from the end of the month in which the policy 
is written on Nebraska business, and that all 
State agents, general agents and branch offices 
make remittances to the home office of the 
company as promptly thereafter as possible and 
practicable. 

It is hereby made an order and a ruling by 
this department that no agent, solicitor, broker 
or company shall directly or indirectly allow 
credit to any policyholder for the payment oi 
premium on any policy covering any risk lo- 
cated or residing in this State, beyond a pe- 
tiod of 45 days from the end of the month in 
which the policy is written or audit is made, 
without charging interest on such account of 
not less than 6 per cent per annum, nor more 
than the legal rate per annum after said 45 
days. This ruling to apply to all notes or other 
evidence of indebtedness which may be taken in 
payment of such premiums, except such notes 
as are taken under the general rules and prac- 
tices governing farm and hail business. 

This department will expect companies li- 


INSURANCE CODE UP 





American Bar Association Will Con- 
sider Proposal This Week 





WILLIAM BROSMITH IS COMMITTEE 
CHAIRMAN 





Simple Structure Is Basis—Lack of Resi- 
dent Agency Law Deplored by 
National Association 


At the meeting of the American Bar Associa- 
tion, which is being held in Buffalo this week, 
a proposed Insurance Regulatory Code is to be 
considered for possible adoption by the Asso- 
ciation. If adopted by the Association it will 
stand as the recommendation of that body to 
the various State legislatures to use as a basis 
for a model code. 

The new code has been written by a commit- 
tee of which William Brosmith, vice-president 
and general counsel of the Travelers Insurance 
Company, is chairman. Other members are H. 
M. Garwood, of Baker, Potts, & Garwood, 
Houston, Texas; Jay R. Benton, attorney gen- 
eral of Massachusetts; Alfred Hurrell, vice- 
president and general counsel of the Prudential 
Insurance Company of America, and David 
Rumsey, a prominent fire insurance lawyer of 
New York. 

The committee has been at work drafting the 
code for some time and copies were submitted 
to all interested parties including the National 
Convention of Insurance Commissioners. The 
code has been printed in full in the program of 
the meeting of the Association. In the intro- 
duction thereto the following reference to ob- 
jections is found: 

As to the adequacy and sufficiency of the 
several chapters as a code of regulatory law, 
or as to the general arrangement and scope of 
the measure, the committee received no com- 
plaint barring a plea on the part of an associa- 
tion of insurance agents for a change in the 
sections relating to the appointment and quali- 
fication of agents and from one insurance or- 
ganization for a revision of the sections per- 
taining to supervision and regulation of insur- 
ance rates, and in the opinion of the committee 
neither of these pleas was well founded. 

The National Asscciation of Insurance 
Agents is much concerned with the lack of pro- 
vision in the code for agency qualification and 
resident agents’ laws. Walter H. Bennett, secre- 
tary-counsel of the organization, has gone to 
Buffalo this week in an effort to secure amend- 
ment to these sections of the code. 


New Texas Commissioner 

Austin, Tex., August 30.—Assistant Attor- 
ney-General R. B. Cousins of Strawn was ap- 
pointed State Insurance Commissioner by Govy- 
ernor Dan Moody, effective September 1. Mr. 
Cousins succeeds R. L. Daniel, Victoria, a Fer- 
guson appointee, who has served for the gast 
two years as Commissioner. 








censed in this State to hereafter hold the agent 
liable for all earned premiums or “not taken” 
policies covering Nebraska risks not canceled 
and returned to the company within 45 days 
from the end of the month in which the policy 
was written. 





i7 


PENNSYLVANIA AGENTS ELECT 
Gilbert W. Matson Heads Organization 

Gilbert W. Matson, of Harrisburg, was 
elected president of the Pennsylvania Associa- 
tion of Insurance Agents at its annual meeting 
in Reading last week. Other officers elected 
were: Vice-president, W. L. Clark, of Pitts- 
burgh; secretary, John S. Burwell, Scranton; 
treasurer, Fred V. Rockey, Harrisburg. 

The Association adopted a resolution against 
branch offices in which it was stated that there 
is “no public need for services of producers 
other than recording agents and brokers.” 

There were strong rumors to the effect that 
Insurance Commissioner Matthew H. Taggart, 
of Pennsylvania, would issue this week a very 
drastic ruling on the issuance of agents’ licenses. 
It was said that this ruling will eliminate bank 
agents and will also prevent licensing of cor- 
porations unless their charters provide for the 
transaction of insurance business. 


Chicago Fire Premiums 

Cuicaco, Itt., August 31.—Fire premiums 
collected in the city of Chicago for the fiscal 
year ending June 30 are ahead of the previous 
year, according to reports to the city tax col- 
lector. With but less than ten companies yet 
to report, the total for the year stands at $24,- 
277,259, as compared with $24,253,751 for all 
companies the previous year, a gain of $23,508. 

Premiums approximating $380,000 are yet to 
be reported, which would put the gain for the 
year at $403,508, or in excess of 1.6 per cent. 
The city exacts toll of 2 per cent from all out 
of State companies for the benefit of the fire 
department, which means that these companies 
already have paid $485,545 into the city treas- 
ury exelusive of their assessments for the main- 
tenance of the Fire Insurance Patrol and the 
Chicago Board of Underwriters. 

A revised and corrected list of premiums fol- 
lows: 





1927 1926 
Americas’: Bagle’) 6 .6025533 6.60 169,156 193,258 
Central Mfg. Mu. 22,576 34,098 
City of Sunbury. 1,947 2,599 
COMMeCtiene 2.5, Ff Foci Peace edianes 285,913 138,180 
COON re 6 os es ce ceed ee etacinn 564,744 599,873 
WRG hao od. o ok-« cae wens 95,387 42,135 
ALORS KONI > ea: 0:wsiha od nudes ¢ 41,956 46,432 
Fidelity-Phenix ............0..- 285,972 362,936 
Wisst, Asmiesiceaes 6 oy <cticks cusltece 36,879 23,491 
Granite SOME 02502520 892227. 40,613 39,836 
Ins. Und: St. Pome ass 3: 5... 25,592 26,765 


Lumber Mfg. Agcy. (Mu.)...... &55 


Merchants: Assur; oc tic. 0 eesicies 307,107 317,840 
Merchnatia Coles i660. ceecleeae 11,375 6,067 
Merchants TR. ocdbccwiessasl 40,762 26,914 
Natl.-Ben Franklin ............ 95,660 79,015 
Nogtheet, 00... 0 se cates Se ced tes 137,300 118,410 
Penuaplvetiies -. 265 DBAs eke 161,096 169,428 
fe a ee oe 13,740 11,186 
Pipents: Camaros osees cacaes 198,285 195,942 
watt, INES vs eadices cow erac a 201,434 113,113 
Stuy vesatite 4.6 25.0 ddeswaedeoke 55,441 44,613 


Ruling in Indiana Requires Inspection of 
All Electrical Installments 

INDIANAPOLIS, IND., August 26.—Of prime 
importance to the fire underwriters of the State 
is the new law which goes into effect Septem- 
ber 1 in Indiana, where inspection is required 
by competent men of all electrical construction 
work, electrical alterations, repairs or me- 
chanical installations in the State. The ruling 
is based on an act passed in 1923 by the State 
legislature when creation of an administrative 
building council of the State was provided. 
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CLAIM MEN TO MEET 


International Association Will Gather 
at Toronto 








DATES ARE SEPTEMBER 12, 13 AND 14 





Problems of Disability Settlement Have 
Prominent Place on Program 


C. O. Pauley, chairman of the program com- 
mittee of the International Claim Association, 
has announced the completion of plans for the 
coming annual meeting of that body at the 
King Edward Hotel, Toronto, Canada, on Sep- 
tember 12, 13 and 14. In conformity with cus- 
tom, the sessions of the International Claim 
Association are being held at the same place 
and during the same week with those of the 
Health and Accident Underwriters Conference. 


Arrangements for the meeting of the Asso- 
ciation call for an address of welcome by the 
mayor of Toronto and a similar address by 
Herbert C. Cox, president of the Canada Life, 
on behalf of the Canadian companies. Speak- 
ers of the convention, and the topics selected, 
are as follows: 


“Claim Problems, Underwriters and Claim- 
ants,” Harry W. Dingman, M.D., medical di- 
rector of the Continental Casualty; “Settlement 
of Double Indemnity and Disability Claims Un- 
der Life Policies,” Carl J. Sandberg, claim 
representative of the Phoenix Mutual Life; 
“Some Claim Aspects of Permanent Total Dis- 
ability,” Robert K. Metcalf, manager of the 
claim department of the Connecticut General 
Life; “The Disease Germ as an Accident,” 
Chester N. Farr, Jr., Philadelphia attorney; 
“Fads and Quackery in Medicine,’ Dr. Morris 
Fishbein, editor of the Journal of the Ameri- 
can Medical Association, and “What Is Can- 
ada?” by Judge William Renwich Riddell of 
Toronto. 


The meeting will be presided over by Horace 
S. Bean, president of the Eastern Casualty In- 
surance Company of Boston and president of 
the International Claim Association. Discussion 
will not follow each paper, but one hour at the 
sessions on Tuesday and a similar period Wed- 
nesday will be devoted to three-minute talks. 
Subjects which may be discussed are as fol- 
lows: 


1. What is total disability? When does total 

disability end and partial disability begin? How 
much in the way of supervision of his busi- 
hess or profession can a claimant do and still 
be totally disabled? 
_2. Malingering. 
if so, how? 

3. Under an accident policy, how strictly 
should the requirement that an accident must 
disable the insured from “date of accident” be 
enforced in the settlement of disability claims? 

4. How strictly should the provisions as to 
notice and the furnishing of proofs of loss be 
cuverced, particularly in Standard Provision 

tates ? 


Can it be decreased, and 





5. From the standpoint of claim settlements, 
is an elimination period of from seven to ninety 
days practicable, and what are the objections to 
such elimination period, if any? 

6. From a claim standpoint, is it possible 
or practicable to modify the language of our 
policies so as to specifically exclude the disease 
germ as an accident? 

The following questions apply particularly to 
settlement of claims under life insurance poli- 
cies, double indemnity and permanent and total 
disability provisions: 

What is the surest and yet least annoying 
method of confirming continuous total disability, 
upon which payments are to be made, after the 
case has been originally approved? 

8. To what extent should the company allow 
a continuance of benefits when a disabled in- 
sured engages in some occupation for rehabili- 
tative purposes? 

9. How far, if at all, and by what procedure, 
should the company go in recommending treat- 
ment and assuming the resulting expenses? 

10. Is it possible to secure a binding final re- 
lease in total and permanent disability claims, 
considering the present liberal interpretation of 
the clause? 

11. Is it advisable to pay the face of a life 
insurance policy, withholding payment of double 
indemnity in doubtful accident cases? 

12. Settlements of life policies. 

(a) How are age adjustments han- 
dled? 

(b) Is payment of interest made on 
claims, and if so, for what pe- 
riod and rate? 

(c) Is the balance of premium for the 
policy year deducted? 

(d) Supplementary contract in option 
settlements—are supplementary 

contracts always made up or is 
endorsement simply made upon 
the policy? 

(e) Are oaths required on the claim 
proofs, particularly the physi- 
cian’s statements? 

13. Should there be any difference in the 
attitude of approach in the settlement of a claim 
under an ordinary accident and health policy, 
and the settlement of a similar claim under the 
present double indemnity and total and perma- 
nent disability provisions of a life policy? 


Massachusetts Board of Appeals Upholds 
Globe Indemnity 

The Globe Indemnity Company of Newark 
was upheld by the Massachusetts Board of Ap- 
peals on Compulsory Automobile Insurance last 
week in its cancellation of a policy issued to 
Major H. L. Norton of Winthrop. This Board 
is composed of the motor vehicle commissioner, 
the Insurance Commissioner and the attorney- 
general or their direct representatives. 


1926 Aggregates 
(Concluded from page 3) 

York licensed companies, which write over 80 
per cent of all the casualty, surety and mis- 
cellaneous business in the United States, aggre- 
gated $47,905,757 and acquisition and field 
supervision costs were $156,099,327. Under- 
writing expenses totaled $86,494,686, with a 
ratio to premiums earned of 14.7. The ratio 
of acquisition and field supervision costs to 
earned premiums was 26.5. 
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PLANS NEARLY COMPLETE 


Health and Accident Underwriters to 
Have Important Convention 








SPEAKERS AND THEIR TOPICS 





W. T. Grant Will Deliver Presidential Ad- 
dress—Hon. R. Leighton Foster to 
Welcome Delegates 

Harold R. Gordon, executive secretary of 
the Health and Accident Underwriters Confer- 
ence, has announced the practical completion of 
the plans of that -body for its coming annual 
meeting at the King Edward hotel, Toronto, 
Canada, on September 15% 16 and 17. 

Hon. R. Leighton Foster, Superintendent of 
Insurance for Ontario, will deliver the address 
of welcome, and the response will be made by 
George R. Kendall, president of the Washing- 
ton Fidelity National Insurance Company. 

The business sessions proper will be opened 
by the address of W. T. Grant, president of the 
Business Men’s Assurance Company of Kansas 
City, who will be followed by E. J. Faulkner, 
president of the Woodmen Accident Company 
of Lincoln, with a talk.on “Agency Organiza- 
tion and Management.” 

Other speakers slated to appear before the 
Conference convention are: C. N. Green, as- 
sistant secretary of the Hoosier Casualty Com- 
pany, who will discuss “Collection of Renewal 
Premiums”; W. G. Alpaugh, vice-president and 
secretary of the Inter-Ocean Casualty Com- 
pany, whose topic is “Underwriting”; and 
Thomas F. Hickey, superintendent of claims in 
the Metropolitan Life Insurance Company, who 
will speak on “Claims Rejected.” 

The address at the Conference banquet will 
be delivered by V. Evan Gray, chairman and 
counsel of the Canadian Casualty Underwriters 
Association, and former Superintendent of In- 
surance for Ontario. 


To Increase Assets of Defunct Integrity 
Mutual 

Cuicaco, Itt., August 30.—Assets of the de- 
funct Integrity Mutual Casualty Company, will 
be increased by $15,305 as a result of an agree- 
ment reached with the Lumbermen’s Mutual 
Casualty Company as to the amount of pre- 
mium reserve due on a reinsurance treaty. The 
Lumbermen’s first claimed that only $13,607 
was owed, but the higher amount was agreed 
upon after conference with Clarence F. Buck, 
receiver. The agreement is to be submitted to 
Federal Judge Adam C. Cliffe for approval. 


National Surety Appointments 
The National Surety Company announces the 
appointments of Lyle Sands and Charles E. 
Beatty as assistant vice-presidents and L. M. 
Harris, H. W. Haynor and Miss J. M. Guil- 
mette as assistant secretaries. 
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PHIL BRANIFF ON THE NEW FORDS 
“Oklahoma Troubadour” Forsakes Guitar 
for Typewriter With Good Effect 
Phil Braniff, of the T. E. Braniff Company, 
Oklahoma City, and famous editor of the 
“Tebco Messenger” has at last unburdened him- 
self of his thoughts about the new Ford cars 
which are due soon to feel the roads. Phil, 
widely known as the “Oklahoma Troubadour,” 
has temporarily forsaken his guitar and, in 
Message 431 of the “Tebco Messenger,” has 
taken up his typewriter with the following good 


effect : 

It is whispered between saucers of coffee and 
in confidential groups that Detroit is the birth- 
place of the latest automotive baby. The new 
gulley-hopper or, in parlor language, the latest 
Ford. “Dime-Rumor” has it that she will make 
sixty-five miles to the gallon (or bucket) and 
can pass anything on the road as long as it 
ain’t going in the same direction. ‘The colors 
will be the same and the model.is said to have 
the same principals and interest. The model 
has not been seen by our, editorial staff but we 
understand it resembles its father. It will 
have four wheel brakes. The owner learned 
this year that it is sometimes advisable to stop 
before it is too late. 

Whatever it is, costs, runs like and looks 
like—it’s a Ford and it will sell and run and 
people will buy it ’n cuss it and break it up 
and buy another one and they couldn’t very 
well get along without it. It’s part of our 
life, that old baby, and while it may not look 
so good from a Packard window and may make 
a bad track in the mud and kick up a lot of 
dust, it’s just as necessary as the trains that 
run from California to New York. In fact I 
have had several and it’s just a habit. With- 
out Fords this would be a serious world. 

Fords need insurance from childhood to old 
age. Fire and theft, of course, are part of a 
car. You can always sell a man that kind of 
coverage. But when it comes to the liability 
and property damage he may think that a small 
car don’t need it. It is true that a victim won’t 
bounce as far off a flivver as he will off a big- 
ger car but he will yell just as loud. 

When those new Fords come out go right 
out with ’em and help the public. When the 
streets get slippery this fall and the folks leave 
their big cars at home and come down in small 
ones, the old telephone will be ringing with 
calls from fellows who hope they bought L. & 
Bae. 

And there is another form of insurance that 
goes with automobiles like Romeo went with 
Juilliette (or whatever her name was). That’s 
accident and health insurance. Don’t ever do an 
automobile owner the injustice to let him go 
about in this world without it. Accident insur- 
ance is the same as automobile insurance except 
that the wife carries it on her husband. It pro- 
tects her and the family against damage to 
“fawthef.” They have it on me ’n I’m an old 
model with fresh paint. 


Employers’ Group Launching Fine Na- 
tional Advertising Campaign 

The August issue of “The Employers Pio- 
neer,” the house organ of the Employers Group, 
Boston, has an_ enclosed circular which 
announces the commencement by those com- 
panies of a national advertising campaign in 
such magazines as Scribner’s, World’s Work, 
Atlantic Monthly, Review of Reviews, Harper’s, 
etc. The circular announcing this innovation 
for the benefit of Employers’ agents has a cover 
reproducing the title pages of the various maga- 
zines in color and contains a message from 


Edward C. Stone, United States manager of 
the Employers Liability and president of the 
other two companies. A facsimile of the first 
advertisement of the campaign is printed and 
it is obvious from its contents that this adver- 
tising will do much to induce the public to 
seek coverage from qualified agents. From this 
aspect, the Employers advertising of this type 
should favor not only the agents of this group 
of companies, but the insurance business as a 
whole. The material has been prepared under 
the direction of Arthur D. Grose, advertising 
manager, who has carried the task to a highly 
commendable conclusion. 


IOWA CONTRACT BONDS 
Suggestion Made That Owner Should 
Purchase Surety 

Des Mornes, Iowa, August 30.—Going still 
further into the surety bond controversy in 
Iowa “The Central Contractor’ presses the 
claim of the contractor with additional vehem- 
ence in its appeal for the purchase of the bonds 
by the firm, corporation or municipality hav- 
ing the construction program in hand. It be- 
lieves that the purchase of the bond by the 
owner of the job would work toward a better 
understanding and a more dignified policy of 
protection. In defense of its contention “The 
Central Contractor,” says: 

Owners, especially public boards and com- 
missions frequently in the market for bonds on 
contract under their control, could secure the 
same advantage of competition on the bond 
price that is secured from competitive bidding 
for the construction contract itself. If surety 
bond agents bid in competition for the oppor- 
tunity of writing a bond, the public, rather than 
a greedy public official, would get the benefit 
of the reduction below the manual rate. 

The cost of building would be neither raised 
nor lowered if the owner bought the bond. The 
cost of the completed job, delivered to the 
owner, would be less to the owner. It should 
be less to the contractor. A large number of 
costly, shady, troublesome and unpleasant steps 
in the award of contracts would be eliminated. 





12 Washington Place, 


20 


THE 
INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


AGAINST PATENT PROTECTION FIRM 
New York Attorney-General Rules Risk 
Assumption Most Important Feature 
Albert Ottinger, attorney general of New 
York, has given an opinion replying in the af- 
firmative to the following questions asked by 
James A. Beha, State Superintendent of Insur- 
ance: “Are the agreements or policies issued 
by the Patent Trademark & Copyright Under- 
writers, Inc., insurance?” and “Do they con- 
template the practice of law by the corpora- 

tion?” 

In his opinion, Attorney General Ottinger re- 
views the corporate purposes and powers of 
the firm in question and cites a number of cases 
bearing on his finding that “I am inclined to 
believe that its transactions are objectionable 
not only as constituting the business of insur- 
ance, but the corporate practice of law.” In 
concluding his ruling, Mr. Ottinger says: 

The corporate charter empowers Patent Un- 
derwriters, Inc., to make such investigations, 
and its applications provide for an “investiga- 
tion fee” of $100, but it avoids any enforcible 
obligation to expend the money investigating, or 
to return it, even though no protective or defen- 
sive contract is issued. The applicant does not 
pay his money to be informed of the validity 
of his contract, or the probabilities of its being 
the subject of litigation. 
have those risks assumed within certain limits. 
In the case presented for opinion, the assump- 
tion of risk does not appear to be incidental of 
risk or subordinate. The assumption of risk is 
the principal and perhaps the only thing con- 
tracted for. 


Mason & Hanger Company to Get Surety 
Bonds 

All the difficulty regarding the recent con- 
tention by some persons in New York city 
that surety companies were out to squeeze con- 
tractors will probably disappear as a result of 
the prospect that the Mason & Hanger Com- 
pany, contractors in the construction of the new 
Fulton street subway, will receive bonds from 
the corporate surety companies. 
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TRUSTEESHIP ARRAINGED 


J. R. Phillips to Handle Two-Thirds 
of Stock in American General 








RIGHT TO REORGANIZE GOES WITH IT 





Claimants and Creditors Revive Hope of 
Receiving Some Dividend in 
Settlement 
Cuicaco, Itt., August 30—Claimants and 
creditors of the defunct American General In- 
surance Company of Chicago revived their 
hopes of receiving some dividend in settlement 
of their accounts last week with the announce- 
ment that the receiver had trusteed its principal 
asset, a one-third interest in the Louisville Fuel 

Company of Louisville, Ky. 

The trusteeship has been arranged by H. U. 
Bailey, director of trade and commerce and 
liquidator of the company, in conjunction with 
Fred A. Marshall of Louisville, who also owns 
a one-third interest, each holding 8333 and 
one-half shares. By mutual agreement, James 
R. Phillips, an attorney of Chicago, has been 
made trustee of their combined stock for one 
year. This gives him control of two-thirds 
and the right to reorganize and dispose of the 
company. 

Judge Michael Feinberg, of circuit court, has 
agreed to the proposition. The petition sets up 
the allegation that the Louisville Fuel Company, 
which supplies gas to the city of Louisville 
through the Ivyton Oil and Gas Company, is 
holder of some valuable leases which will be lost 
if the trusteeship is not carried out. It also 
alleges that there is a $200,000 bond issue out- 
standing against the company, the proceeds of 
which were never applied to the company’s bene- 
fit and because of this it is understood that 
Mr. Phillips wili install new officers and di- 


rectors and make some deal that will permit . 


Mr. Marshall and the American General to 
realize something upon their holdings. Hereto- 
fore the stock control was not centralized 
enough. 

The deal was arranged through Edward J. 
Hennessy of Schuyler, Ettleson and Weinfield, 
attorneys for the receiver. 


Complete Transportation Arrangements for 

Casualty and Surety Conventions at 

White Sulphur Springs 

Transportation arrangements have been com- 
pleted for the joint and concurrent conventions 
of the International Association of Casualty 
and Surety Underwriters and the National As- 
sociation of Casualty and Surety Agents at the 
Greenbrier Hotel, White Sulphur Springs, W. 
Va., on October 4, 5 and 6. Those who at- 
tend will be entitled to certificates granting 
them a round trip for one and one-half times 
the usual fare and these may be obtained from 
the members of the joint transportation com- 
mittee, which is headed by C. W. Olson, Insur- 
ance Exchange Annex, Chicago, as chairman. 
The other members are G. Arthur Howell, At- 
lanta; Edward J. Bond, Jr., Baltimore; Lee 
McGriff, Birmingham; Jas. H. Carney, Boston; 
Dorr C. Price, Chicago; Jas. R. Milliken, Cin- 


cinnati; W. G. Wilson, Cleveland; R. W. 
Smith, Denver; Frank A. Ungles, Des Moines; 
E. J. Schofield, Detroit; W. T. Kempin, Hart- 
ford; B. W. McCluer, Kansas City; Gordon 
H. Campbell, Little Rock; Clayton Teasdale, 
Los Angeles; C. D. Greer, Louisville; E. J. 
Westlake, Minneapolis; W. Irving Moss, New 
Orleans; F. Robertson Jones, New York city; 
Harry A. Koch, Omaha; Wallace M. Reid, 
Pittsburgh; Edward C. Landis, San Francisco; 
Frank T. Hunter; Seattle; J. F. Hickey, St. 
Louis; Phil Braniff, Tulsa; and Eugene G. 
Adams, Washington. 

The joint convention press committee is com- 
posed of F. Robertson Jones, secretary of the 
International Association, and Dorr C. Price, 
secretary of the National Association. 


Reliance Casualty Granting Experience 
Discounts to Auto Policyholders 

The Reliance Casualty Insurance Company 
of New Jersey, Newark, has just sent out an 
attractive folder describing its innovation auto- 
mobile policy whereby experience rating is ap- 
plied in the form of reduced premiums to pol- 
icyholders. Although writing automobile busi- 
ness at standard rates, the company allows a 5 
per cent discount on renewals to policyholders 
who have had no accidents during the first year 
of the policy period and continues this discount 
for each of the two subsequent years. After 
the third year no further discounts are allowed 
from the manual rate premium, but the policy- 
holder gets the benefit of what he has earned 
so long as his no-accident record continues. 


L. J. Kempf Celebrates Fifteenth Anniver- 
sary of Service With the Travelers 
Cuicaco, Itt., August 30.—Louis J. Kempf, 

manager of casualty lines for the Travelers in 

Chicago, celebrated his fifteenth anniversary of 

service with the company in the local branch 

in August. Mr. Kempf is one of the best 
know insurance underwriters in Illinois, as 
attested by the fact that he is in the midst of 
his second term as president of the Insurance 
Federation of Illinois. 


TAKES EXCEPTION TO “ADJUSTER’S 


HOUR” 


Writer Believes Big Majority of Settle- 
ments Are Strictly Honest 


[To the Editor of THE Spectator] 


The article by Mr. Leonard Wood, Jr., in 
Tue Spectator for August 4, amounts to a 
vicious indictment of a large number of men en- 
gaged in one of the service sections of the in- 
surance business; namely, the claim men. 

Curiously enough, this article is apparently 
written with the idea of selling the thought that 
claim men are underpaid. It would seem, 
therefore, that the author had the interests of 
the claim men at heart. He has, however, a 
rather peculiar way of advancing their interests 
when he says in effect that all claim men, with 
few exceptions, are dishonest, but, poor fellows, 
they are dishonest because they are underpaid. 

Mr. Wood should know that a man’s honesty 
is not controlled by the size of his pay check. 
Mr. Wood says that he knows one adjuster who 
regularly makes use of the “Adjuster’s Hour” 
to connive with scheming lawyers to rob his 
employer, by making excessive claim settle- 
ments, out of which he receives a “rake off.” 

If Mr. Woods knew many of the men in the 
adjusting profession, he would not judge all by 
his one dishonest friend, whose dishonesty he 
apparently condones on the strength of the fact 
that his salary is only $50 a week. 

The writer has adjusted insurance claims for 
over twenty-two years, this experience bringing 
him into active contact with claim conditions, 
claim men and lawyers, in many parts of the 
country. In that time, on only two occasions 
has he had any suggestion made regarding the 
possibility of dishonesty in some form which 
would work to his advantage. 

Surely, if dishonesty among claim men is so 
rampant, some such suggestion would have been 
made more frequently than twice in twenty-two 
years. 

Claim men may be, and probably are, under- 
paid, but they are not dishonest. 

True, there are exceptions, who may connive 
with scheming members of the legal profession 
to rob their companies during the “Adjuster’s 
Hour,” but, these exceptions merely “prove the 


rule.” 
(Signed) C. E. Wipe. 
Philadelphia, August 26. 








Figures of Casualty, Surety and Miscellaneous Insurance Companies, as of January 


1, 1927, and as of July 1, 1927 
Total 
Admitted Net Premiums Losses 
Name and Location of Company Capital Assets Surplus Written Paid 
American Motorists, Chicago........... Jan. 1 350,000 612,504 247,632 13,830 885 
july 1 350,000 883,390 257 7,341 189,762 4,808 
American Liability, Cincinnati.......... Jan. 1 200,000 385,700 49,746 223,911 116,276 
July 1 200,000 415,038 588,322 134,081 36,062 
Car & General, London... ...5.2- 40005: Jan. 1 6300,000 1,317,045 735,820 285,318 89,906 
July 1 6350,000 1,531,386 743,858 369,152 88,198 
Constitution Indemnity, Philadelphia....Jan. 1 1,000,000 2,942,235 1,871,434 53,007 4,911 
July 1 1,000,000 3,215,982 1,619,584 539,169 27,636 
Continental Life, St. Louisc............. Jan. 1 500, ‘000 11,651,849 259,425 958,742 462,858 
July 1 500,000 12,162,216 191,996 1,330,304 357,840 
London Guarantee & Accident, London. .Jan. 1 6750,000 17,394,220 2,487,658 11,653,515 7,887,555 
July 1 6750,000 17,057,481 2,856,085 5,317,347 2,979,321 
Midwest Life, Lincolnc..............+-. Jan. 1 300,000 3,665,687 66,774 137,799 80,534 
July 1 300,000 ‘ * 56,855 27,304 
Mutual Benefit H. & Ac., Omaha........ Jan. 1 Mutual 1,340,148 390,054 6,512,295 3,484,682 
July 1 Mutual 1,334,660 436,541 3,705,434 2,314,002 
North American Accident, Chicago...... Jan. 1 200,000 2,035,956 322,738 2,643,837 1,048,243 
July 1 200,000 2,196,570 333,461 1,394,037 460,116 
Pioneer Indemnity, Lincoln............. Jan. 1 10,000 18,891 6,395 3,177 309 
July 1 10,000 21,526 8,230 3,489 622 
Pioneer Insurance, Lincoln............. Jan. 1 59,000 230,230 118,000 122,927 40,417 
July 1 50,000 254,907 142,677 790,357 , 24,978 
United States Fid. & Guar., Baltimore...Jan. 1 6,000,000 51,210,564 8,340,970 37,583,191 20,306,340 
July 1 7,500,000 55,935,78 10, 37 — et se 
Jni Guarantee, New York..... Jan. 1 1,000,000 4,309,162 a8 95: ,471,723 ,10: 
bs ncag colina July 1 1,000,000 4,599,027 1 "624,651 4 onaen ‘ po a 
I i Midelity National, Chicagoc..Jan. 1 300,000 1,172,856 352,110 ,868,075 a g 
aa ediesenecnamad eet 300,000 1,066,391 200,070 2,620,077 1,134,284 
4 shi ndemnity, New York........ Jan, 1 300, 000 625,073 25,0 
icipapeea ae -i ; July 1 300,000 678,457 316,939 62,436 7,138 


(b) Statutory dezosit. 


accident and health’ department only. (*) Unavailable. 


a 


ZI 


(c) Capital assets and surplus include life department; premiums and losses are for the 
(d) Commenced business Jan. 1. 1927. : 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 18th Street Philadelphia, Pa. 


Assets - - . - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - -  1,186,456.08 
ee Catastrophe Rane 500,000.00 

- 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-wniting Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finanetally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














CAPITAL AND SURPLUS EXCEED $3,500,000.00 








Eastern Department 
100 MAIDEN LANE 
NEW 


Executive Offices 
UNION INDEMNITY BUILDING 
NEW ORLEANS YORK 

















A Progressive SURETY and CASUALTY Company 
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BANKERS INDEMNITY INSURANCE COMPANY 





In 1827 heavy accident judgments 
were rare, hence there was no de- 
mand for liability insurance. That 
was one hundred years ago. 







In 1887, about the time liability in- 
surance was firstsold here, policies car- 
ried limits of $5,000-10,000. That 
was forty years ago. 








In 1927, now, we are confronted 
with the record of verdicts greatly 
exceeding the limits of forty years 
ago, while the dictionary description 
of insurance, “making oneself safe 
against something” stands as an ac- 
cusation against those by whom insur- 
ance is provided. 














The minimum or basic limits sold 
by this Company are $7500-15000 
for personal injuries and $1500 for 
property damage. 







Be a 1927 agent. Sell “Bankers 
Indemnity” policies and, increase 
your clientele. 






Operating in the following States: 








Connecticut Pennsylvania Delaware Indiana 

Rhode Island District of Ohio Minnesota 

New Jersey Columbia Michigan ~ Wisconsin 
Maryland Illinois 





Liability — Compensation — Burglary— 
Plate Glass—Accident & Health 






Address Agency Department for Particulars 


BANKERS INDEMNITY INS. CO. 











Head Office 


24-30 
Commerce St. 



























FREDERICK E. WILKENS, Vice Pres. & Gen. Manager 








Get out of the‘tDANGER ZONE” —into the‘‘SAFETY ZONE” 
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‘ Casualty, Surety, Etc. 








FOREIGN EXPERT’S VIEWS 





Professor Alfred Manes Contrasts 
Conditions Here and Abroad 





BELIEVES IN CENTRAL BURGLARY 
BUREAU 





Comments on Lack of Moral Hazard Infor- 
mation by European Companies 

It is easier to go from Germany to America 
and simpler to travel from Munich to Japan 
than to get from one point to another by sub- 
way in New York, at least if you are a for- 
eigner. That is what Professor Alfred Manes, 
LL.D., Ph.D., insurance scientist and publisher 
,of Berlin, believes. According to him, there are 
few readily visible directions, and citizens whom 
one may query cannot give accurate answers. 
The result is that when Dr. Manes starts for 
Newark from the Hotel Alamac in New York, 
where he and Mrs, Manes are stopping, he may 
find himself in the downtown finaneial district 
around Wall street without just knowing why 


and not a little annoyed at the unsought change - 


of destination. 

If Professor Manes finds it difficult to deal 
with the subject of subway travel in this coun- 
try, the same can by no means be said of his 
treatment of insurance. Here is a topic of 
which he knows the Alpha and Omega, and 
when a representative of THE Specrator called, 
the German indemnity specialist discoursed bril- 
liantly of conditions here and abroad, comparing 
and contrasting. 

The method of handling automobile insurance 
in this country; whereby fire and theft and 
other lines are written by fire insurance compa- 
nies; liability and property damage by casualty 
companies; and some classes by either ; was de- 
scribed by Dr. Manes as inefficient and wasteful, 
with much duplication of sales effort and home 
office work. 

Discussing accident and health insurance, Dr. 
Manes pointed out that in Germany these two 
lines are almost never written jointly and com- 
panies writing the one do not write the other. 


“We have practically no such thing,” said 
Dr. Manes, “as moral hazard reports, and no 
definite organization such as your Retail Credit 
Company which is capable of supplying them. 
Also, settlements of claims is a tedious busi- 
ness and the policyholder is subject to all kinds 
of delays so that in the end, especially if he be 
a man of little means, he is often forced to 
take less than his claim is really worth, 

“One feature of our accident insurance which 
is not obtainable in America is our system of 
collective accident insurance for University stu- 
dents. The Universities are banded together to 
accomplish this kind of group accident coverage 
and it is even available to children in the local 
schools through the medium of such institu- 
tions.” 

Turning the conversation to burglary insur- 
ance, Dr. Manes was asked about underwriting 
information placed before home office depart- 
ment heads in connection with applications for 
such indemnity. 


“On that subject,’ said the foreign expert, 
“our practice differs from yours. Fire and 
burglary insurance in Germany are almost al- 
ways written together, and while it may be that 
a burglary insurance policyholder does not carry 
fire insurance, nine times out of ten a fire in- 
surance policyholder also carries burglary cov- 
erage. As I have already explained, we do not 
have moral hazard reports as you understand 
them, but we do have information regarding 
the physical hazards of structures where such 
insurance may apply.” 

Referring to THE SPEcTATOR’s constant stress- 
ing of the need for coordination of moral and 
physical hazard information through a central 
organization, this paper’s representative asked 
Dr. Manes for his opinion. 





ProFessor ALFRED MANES 


“That would be a. good thing,’ he replied, 
“and, if possible, it should be linked with police 
information regarding known or suspected 
criminals. I noted your articles dealing with 
the formation of a. central bureau of burglary 
insurance for co-operation with the police in 
New York during the regime of Police Com- 
missioner McLaughlin, and was sorry that this 
organization did not continue active and broaden 
its field of operations for the benefit of burg- 
lary underwriters, the public and insurance gen- 
erally.” 

Dr. Manes, who will remain in this country 
for several weeks, is giving a good deal of 
attention to such allied insurance work as life 
extensicn, fire protection, accident and health 
claim settlements, crime prevention and other 
phases. He is a lecturer on insurance at the 
University of Berlin and at the Commercial 
High School in that city, and for twenty-five 
years has been president of the German Society 
for Insurance Science. In addition, he is. the 
publisher and compiler of the “Versicherungs- 
Lexikon.” 
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COMPANY CHANGES HANDS 


Illinois Indemnity Purchased by W. 
M. Baldwin and Associates 








CAPITAL WILL BE INCREASED 





New Owners Are Operators of Republic 
Casualty Underwriters of Springfield 


Cuicaco, Iit., August 30.—Control of the 
Illinois Indemnity Company which was organ- 
ized in 1925 to take over the business of the 
American Auto Underwriters, a_ reciprocal, 
changed hands last week and was accompanied 
by a complete revision of the executive staff. 

The company has been purchased by William 
M. Baldwin and associates, who now are op- 
erators of the Republic Casualty Underwriters 
of Springfield, a reciprocal. 

Some change in the Illinois Indemnity, which 
now has capital of $200,000, was rumored freely 
when Eugene B. Mettee, founder and president, 
retired several weeks ago because of “ill health.” 

Mr. Baldwin, who is president of the Repub- 
lic, becomes president ; and J. D. DeBuchananne, 
president of the Mississippi Valley Life of St. 
Louis, becomes vice-president and treasurer. E. 
H. Beall, head of Beall Brothers of St. Louis, 
makers of miners’ tools becomes vice-president ; 
Paul L. Temple, secretary of the Republic, be- 
comes secretary of the IIlinois, and Harold H. 
Manning, assistant secretary of the reciprocal, 
takes a similar position with the stock company. 

John W. White, assistant secretary, who is 
office manager and underwriter for the com- 
pany, is the only member of the old executive 
staff to remain. 

Purchasers. of the Illinois had contemplated 
organization of a new stock company but the 
need for it has been eliminated’ with the pur- 
chase of the Illinois. The company is reinsur- 
ing the business of the Globe Automobile Mu- 
tual of Fort. Wayne, Ind., which had a pre- 
mium income of $135,000 last year. Increase 
in the capital to $300,000 is planned by the new 
backers. The company’s premiums last year 
totaled $223,261. 


American Surety Changes 


Announcement has been made of the appoint- 
ment of F. W. Bull and F. A. O’Connell as 
manager and assistant manager, respectively, of 
the contract bond department of the American 
Surety Company, New York. The department 
continues under the general supervision of Rich- 
ard Deming, vice-president. 

At the same time, the appointment was an- 
nounced of W. T. Andrews as manager of the 
depository department, which continues under 
the general supervision of William M. Tom- 
lins, Jr., vice-president. 


R. N. Crawford & Company Appointed 

The New York Indemnity Company has an- 
nounced the appointment of R. N. Crawford & 
Company of Chicago as general agents for cas- 
ualty and surety lines. R. N. Crawford & Com- 
pany are.well-known throughout the Cook 
county territory and handle a large and profit- 
able volume of business. 
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Actuarial 


Actuarial 














Prominent Agents and Brokers 
LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 

Beith ix Fire —_ States Fire National Fire of 
——. sock of New Hartford 
Hart- National Liberty of New Amsterdam 
New Yor Casualty Co 
oe iaed of New State of Penn. Indemnity Company 
Y Stu tof New of America 
National Union of ork 
Pittsburgh BROKERS’ LINES SOLICITED 

















Actuarial 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 





HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 

















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 


Inspectors and Adjusters 

















Established 1865 David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 





COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY B) 0G. BUFFALO, N. Y. 











——aP 





Statisticians 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 














Woodward, Fondiller and Ryan 


Consulting Actuaries 
Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
Installatione—Companies = Associations managed under 
conract_Ofiee Sytems and Reorganizations—Insurance Ac- 


75 SS rafeon Sere ieuat’ New York 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 


Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing, 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE Se ae nary: Intermediate, Group, 
Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 





ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 





E. H. BURKE & COMPANY 


INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony Buliding 37 W. Van Buren Street 


e 
Chicago [linols 
Our services are available for ail cinds of actuarial work anu 
insurance counsel. Annual statements prepared on short notice 
rate books compiled or revised, or forms coastructed, ac- 
counting systems advised or i 














BROKERS! AGENTS! 
RATE CHECKERS! 


Be sure to get at once the 


1927 


AutomobileRateChart 


And you will see at a glance on one 
side of one sheet all the following: 
List of 1,500 cities and territories 
Territorial Assignments 
List of leading automobile and 
symbols 
Commercial car classifications 
Excess limits table 
Rates for 10-20 and 5-10 public 
liability 
Rates for property damage 


20 per cent of the rates coming up in 
daily routine are fully presented. 


Price: $1.00 


Liberal Discounts on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Miscellaneous Insurance 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of August 29, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activiity of their trading: 


Bid Offered 

Agricultural Ins, Co. 

Arthur Atkins & Co., N. Y........ 105 
Alliance Fire 

Arthur Atkins & Co., N. Y........ 60 61 

Wheeler & Co., Phi SS alate idole 5934 61 
American Alliance 

MicCsey Or GO. IN. Yo cscccsiccess 385 
American Surety 

McKinley & Co., NW.Wicccscccccee 270 280 

Arthur Atkins & Co., N. Y........ 270 279 


American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y........ 26 28 
Bankers & Shippers 


Arthur Atkins & Co., N. Y........ 365 

McKinley & Co., N. ae ek 365 
Bankers Indemnity (Newark) 

Arthur Atkins & Co., N. Y........ 16 18 
Camden Fire 

Arthur Atkins & 1 Oe eee 221% 24 

McKinley & Co., N ce Nee Sap W are 9 22% 231% 
Carolina Insurance 

Curtie @ Sanger, Wi ©... cst 51 54 

Arthur Atkins & Co., N. V........ 51 54 

J. K. Rice, Jr., & Co., Is Siekettre 51 54 
Commercial Cas. Ins. Co. 

Curtis @ Sameer: He Yo oc. ese 6214 6314 

Arthur Atkins & Co., N. Y........ 60 64 
City of New York Ins. Co. 

Arthur Atkins & Co., N. Y........ 370 

Citi Gage, ©. dic ccc sie 370 
Federal Insurance 

Curtis & Sanger, Nii Yon. cc cece 635 
Federal Union Life 

A. & J. Frank Co., Cincinnati...... 25 28 
Fidelity & Deposit 

Curtis & Sanger, N. Y............ 248 253 
Fidelity & Casualty 

Arthur Atkins & Co., N. Y........ 203 207 

Curtis & Sanger, = , eerie eee 203 207 

McKinley & 2 a oS See 200 205 
Fire Association of (Philadelphia 

Whester 62 Ge., PU. oc cecccsoas 62 62% 
{Fireman’s Insurance Co. 

Arthur Atking & Co... ¥ 0 «0.266 48 50 
Franklin Fire 

Arthur Atkins & Co., N. Y........ 260 Nae 

Mekunter @'Ce., Bh. Yio. s gece 260 270 


Glens Falls 

Curtis & Sanger, N. V........0-.- 55 57 
Globe & Rutgers 

Citetig ce Barger, IN Wo ic sickens 1810 








Great American 

Arthur Atkins & on Reece eee, we 

J. K. Rice, Jr., & Co., Xiry ae ae 

Curtis & Sanger, N.Y 
Hanover Fire, Stock 

Arthur Atkins & Co., N. Y........ 
Harmonia Insurance (new stock) 

J. K. Rice, Jr., & Co., N. ¥ 
Home 

Arthur Atkins & Con 

McKinley & Co., |< bb ateterer ie 

J. K. Rice, Jr., & Co., 

Curtis & Sanger, N. Weoe 3. cuee: 
Homestead 

(2G a 
Importers and Exporters 

Arthur Atkins & Co., N. Y 

Curtis & Sanger, ¥, y, 

McKinley & Co., N. Y..........00 
International Co. of S. mm Pfd. 

A. Frank Co., Cincinnati...... 
= Southern Life 

. & J. Frank & Co., Cincinnati... . 

‘en Co. of North America 

Wheeler & Co., Philadelphia....... 
Independence Ind. Ins. Co. 

Wheeler & Co., Philadelphia....... 
Kansas City Life 

Curtis & Sanger, N. V... 2.0600. 
Maryland Casualty 

Curtis & Sanger, N. Y 
Merchants Fire Ins. Go. Xg 4 Y. 

Arthur Atkins & Co., 
Metropolitan Cas. Co. 

Arthur Atkins & Co., N. Y........ 
Milwaukee Mechanics 

McKinley & Co., N. Y 
Missouri State Life 


A. & J. Frank Co., Cincinnati...... 
National Surety 
ye LS ee. Se ee 


New Amsterdam Cas, 

Crptee Ge aeed, IN. Wes. ceca cices 
New Brunswick Ins. Co. 

Arthur Atkins & Co., N. Y........ 

5... eee, 8 & Coy WR oS as.d oe 
New Jersey Fire Insurance 

Arthur Atkins & Co., N. Y........ 
New York Casualty 

Custis & Sanger, N. Vs... cc cccce 

McKinley & Co., N. V......c-cece 
Niagara Fire Ins. Co. 

Arthur Atkins & Co., 
North River Ins. Co. 

Arthur Atkins & Co., Soy: 4 

Curtis & Sanger, N. Mel. 
Ohio National Life Ins. Co, 

A. & J. Frank Co., Cincinnati...... 
Reliance Fire 

Wheeler & Co., Philadelphia....... 
St. Paul F. & M. Ins. Co. 

McKinley & Co., N. Y 
Stuyvesant 

—— Atkins & Co., 

S.F. G. 


‘cue & Sanger, ). ee Ae 
U. S. Fire Ins. Co. 

Arthur Atkins & Co., N. Y........ 
United States Merchants & Shippers 

Arthur Atkins & Co., N. Y 

Custia & Sameet, No Wi. ce i ccticce 
Victory Insurance Co, 

Wheeler & Co., Philadelphia....... 





Bid 
395 
396 
255 

52 
497 


498 
498 


40 
109 
110 


to 
N 
A 


Offered 
400 


400 
400 


112 
115 


to 
a +} “I » © 
anno &© = 


INI 
oon 


z 


lionel 
me OO 
ora 


220 
340 
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SPECIALISTS IN 


HARTFORD INSURANCE 


Our technical service for Insurance Companies includes: 


programs. 








The underwriting and financing of c: pital increases 


Fuller, Richter, Aldrich $ © 


INVESTMENT BANKERS 
94 PEARL STREET 
HARTFORD, CONNECTICUT 


STOCKS 


Financial and economic counsel on investment policy 


The concuct of negotiations leading to the purchase or 
sale of control 
| Advice on matters of general policy and expansion 








edn CM Fa Race 








Bid Offered 

Westchester Fire 

MaeKtalas & Gan We Vivikiceag occve 64 66 

Arthur Atkins & -_ S is 65 67 

J. K. Rice, Jr., & Co, Wea ess oan 66 69 

HARTFORD STOCKS 

Aetna Casualty and Surety 

Conning & Co., Hartford.......... 975 
Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 650 660 

Curtis & Sanger, hn SR ya ete 660 670 
Aetna Life Ins. Co. 

Conning & Co., es Aa cee a mee wt 710 720 

McKinley & Co. “Ss ERR SS 710 éiehe 
Automobile Bbeene Se 

Conning & Co., Hartford.......... 310 
Conn. General Life 

Conning & Co., Hartford.......... 1730 1750 
Hartford Fire 

Conning & Co., Hartford.......... 655 665 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 755 
National Fire 

Conning & Co., Hartford.......... 855 865 
Phoenix Insurance 

Conning & Co., Hartford.......... 730 760 

Curtis & Sanger NW ois. 0 5 o's 0 cin 730 740 

McKinley & Co., N. Y.......5..... 725 765 
Travelers Insurance 

Conning & Co.; Hartioed:..2..5:.. 1450 1460 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., In.c, Boston. . 10 11 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 15 25 


Boston Insurance 


Chas. A. Day & Co., Inc., Boston.. 700 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 
i Vitacost eakuare cane 93 
a ek ee eS ye 280 

Columbian ‘National Life Ins. Co. 

Chas. A. Da ‘o., Inc., Boston. . 230 
Conveyancers aa Ins. Co. 

Chas. A. Day & Co., Inc., Boston.. +100 
Mass. Bond & Ins. Co. 

Chas. A. Day & Co., Inc., Boston.. 430 


Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston. . 35 45 
New England Fire 


Chas. A. Day & Co., Inc., Boston.. 40 43 
New Hampshire Fire 

Chas. A. Day & Co., Boston....... 340 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 250 
Pree ate 

Chas. A. Day & Co., Inc., Boston.. 440 

Custia & Gameets Wee ood 6 sac v ssa 400 
Springfield _ ry Marine 

has. A. & Co., Inc., Boston.. 700 725 


United Life & Nccideie Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 38 43 
Tt New stock, 





MASSACHUSETTS AUTO REGISTRA-= 
TIONS 
Only 14 Owners Put Up Personal 
Security 
Boston, Mass., August 30.—According to the 
records of the Registrar of Motor Vehicles as 
they steed July 31, there had been registered 
in Massachusetts 641,534 passenger cars; 87,- 
978 commercial cars; 374 taxis; 1352 ‘buses; 
420 trailers, and 6004 motor cycles. 
Automobile liability insurance has been in 
force on all of these motor vehicles, although 
3138 caacellations had been reported up to the 
last day of July. No bonds have ever been 
issued for indemnity, and only fourteen have 
availed themselves of the other alternative which 
the law offers of depositing securities. 


The Spectator’s Service 
The following letter, just received from an 
agent in Indiana, indicates the type of service 
which THe SpEcTaTor is able to render its sub- 
scribers : 
I am writing a few lines to thank you very 
much for your favor in heiping me to get the 


agency of a Fire Insurance Company. You 
can say for me that THE SrecTATcR lives up to 
all, and more than it agrees to. The Life 


Agen‘s Brief is a wonderful book and should 
be in the hands of every life insurance man. 
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Our Agents Have | 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- TI 
ly Premium plan. the | 


annu 




















©. G L. BUILDING Participating and Non-Participating Policies. os 
Same Rates for Males and Females. ment 
Double Indemnity and Monthly Disability Income features for | Be Ie - 
Males and Females alike. ADAMS ST. cont! 













































































Standard and Substandard Risk Contracts, i. e. less work for nothing. ¢/ Continental é Chicago ¥ po 

| Commercial ot ams 

We have openings in Ala., Ark., Dela., D. C., Fla., Gas, I, Ia, | _Nevic Be |F|_Esshenee |] of ance 

. 4 QUINCY ST. fa 2 four 

Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. —— a| Se with 

‘ Illinois : oe | 

Colony eral the 

THE OLD COLONY LIFE INSURANCE COMPANY Lie es. | FH} Merchene mon 

of CHICAGO, ILL. JACKSON BOUL. ex ri 

B. R. NUBSKE, President  Nosiaineeat — low, 

Cc has its Home Office in its own building at 166 W. Jackson Bivd. renning through eee Trade ploy 
TiQwincy and Wells ; ells Street, right in nthe east of Chicago’s Financial Distric 

Be 

sold, 

1 

polic 

- . cies 

ARKANSAS We Want a Live-Wire age 

sixty 

The Land of OPPORTUNITY Publicity Man wid 

For Men and Women who seek liberal Agency 1904 

C ith Pp P Cc An enlarged program for assisting our mere 
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— EDUCATIONAL SECTION 

4 For LIFE INSURANCE Agents a 
: Post Office Life Insurance Practices in Japan 
Ciltiin: Spates, edie ahead Sepa ne ila 

y The Bureau of Post Office Life Insurance of debited to his account. Premiums also may be which apply to fifteen or more persons, repre- 


the Empire of Japan has recently published its 
annual report for the year ending 1925. This 
is unquestionably one of the outstanding docu- 
ments in life insurance statistics, reflecting not 
only extraordinary practices in government in- 
surance in the Far East, but also extraordinary 
control over many essential facts of business 
operations which are not dealt with in our an- 
nual reports on industrial or ordinary insur- 
ance in this country. The report marks the 
fourteenth year of business operations, ending 
with April 1, 1926. An essential feature of 
the business is that the premiums are payable 
monthly and collectible through more than 
8000 post offices throughout the country. On 
this account the general expense rate is rather 
low, of course, apparently no agents being em- 
ployed and no commissions being paid. 


WHo Le LIFE AND ENDOWMENTS 

Both whole life and endowment policies are 
sold, the latter in different categories of 10, 
15, 20, 25, 30, 35 and 40 years. Whole life 
policies may consist of limited payment poli- 
cies or policies payable throughout life. The 
ages of insurance are limited from twelve to 
sixty years. The premium rates are worked 
out on the basis of the Japanese populations 
mortality table No. 2, covering the period 1898- 
1904 with an addition of 20 per cent. The in- 
terest rate is assumed at 3%4 per cent per annum. 
Policies are issued only for multiples of 10 
yen of monthly premiums, while t.e mn n 
and maximum amounts of insurance payable in 
individual cases range from 20 yen to 450 yen 
inclusive which would be equivalent to about 
$10.00 to $225. Of considerable importance is 
the statement that no medical examination is 
required but instead a personal interview of an 
official of the post office with the applicant is 
necessary in all cases for the protection of the 
office against adverse selections. It provides 
that if death occurs within the first year of the 
payment consideration, all premiums paid to the 
time of death are returned, while if death oc- 
curs within two years, only one-half of the 
sum insured is payable. The full benefit, how- 
ever, is paid, irrespective of these limitations if 
the insured dies by accident or from any disease 
indicated in the first paragraph of the national 
law regarding the prevention of infectious 
diseases. Premiums are payable monthly. 








They are collected by postmen, but if the pol- 
icyholder is a depositor in the postal check 
and transfer service, the premium may be 





paid in a lump sum in advance particularly in 
the case of collective insurance. There is a 
disability provision to the effect that if the in- 
sured person dies by accident at any time or 
suffers the severance of both hands or both 
feet or one hand and one foot or lose perma- 
nently the use of both eyes, no more premiums 
will be required to be paid. 

To prevent lapses two months of grace are 
allowed. Under certain conditions policies may 
be converted into paid-up policies or be revived 
within one year after having been lapsed. For 
the purpose of helping the policyholder who is 
not able to meet his premiums or of giving finan- 
cial assistance to him, a sum equal to or less 
than the amount of premium payable for one 
whole year may be lent to him for a period not 
exceeding one year in the first case, or a sum 
not less than 5 yen but not more than the sur- 
render-value of his policy in the second case. 
In the case of a policyholder surrendering his 
policy or having his policy lapsed or in the 
case of the government not being responsible 
for payment of the sum insured, a sum equal 
to from 80 to 98 per cent of the reserve accu- 
mulated for the benefit of the insured may be 
refunded at the request of the beneficiary, pro- 
vided that one year has elapsed since the con- 
tract came into force, or the date of the issue 
of the policy, but particularly with a view to 
encouraging a continuance of contracts and 
minimizing the burden to be borne by the policy- 
holder, a sum corresponding to a prescribed 
portion of the premiums paid in, shall, on 
termination of a contract, be refunded besides 
the refundment of the surrender value ds else- 
where expressed, in the case of the contract 
being five years or more in force. The rates 
of premium returns are illustrated by the fol- 
lowing examples, assuming that a policy is an 
ordinary, whole life, of six years’ duration, five 
months’ premiums would be returned. If the 
policy should have been twenty years in force, 
forty-one months’ premiums would be returned. 
Finally, if of forty years’ duration, the num- 
ber of monthly premiums returnable would be 
194. Much is to be said in favor of this very 
simple method of procedure which, of course, 
is much less complicated than ordinary paid-up 
and surrender values for industrial policies. The 
insured likes to know exactly what he may rely 
upon in the event that his policy must, for some 
reason or other be converted into cash. 

Aside from individual contracts the post of- 
fice department also issued collective contracts 
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senting a form of group insurance on an indus- 
trial basis. All of the insured are subject to 
certain welfare provisions, as to which it is 
stated that, “with a view to the preservation and 
improvement of the health of the insured per- 
sons, arrangements have, with full co-operation 
of various medical societies all over the coun- 
try, been made by the Bureau of Post Office 
Life Insurance to provide for them a medical 
service called for by modern requirements of 
health preservation at very much reduced rate 
of fees, charges or any other remuneration.” 
Furthermore, 48 health consultation stations 
have been established for the country, includ- 
ing all the principal cities. The insured persons 
have the benefit of a Visiting Nurse Service un- 
der these arrangements. 


NuMBER OF CONTRACTS 


On July 31, 1925, the total number of con- 
tracts in force had reached the impressive num- 
ber of 8,896,926, representing 6,348,417 yen of 
premiums and a total amount of insurance in 
force of 1,138,609,109 yen. The course of the 
business during the fiscal year 1924-1925 was 
as follows. At the beginning of the period the 
number of policies in force was 6,523,000. The 
number of new contracts made during the year 
was 2,500,000. The number of revivals issued 
during the year was 51,861, while the number 
of policies lapsed by death was 84,181, of which 
2372 occurred within the provision of the law 
relating to infectious diseases, or in other words, 
represented deaths on which full claims were 
paid regardless of duration. The number of 
policies surrendered was 97,787. The number 
of policies lapsed was 576,341, leaving a net 


“amount of business in force at the end of the 


fiscal year 1925 of 8,313,688 policies, equivalent 
to 5,849,650 yen of premium income and 1,053,- 
779,892 yen of insurance in force. 


The report contains admirable tables in de- 
tails of the business progress by months, giving 
the amount of insurance and the amount of pre- 
miums in the provinces, which reveal extremely 
interesting sidelights on Japanese statistical 
methods and an increasing thoroughness in 
business development. 


The report concludes with some very attrac- 
tive charts and maps illustrating the local busi- 
ness development in proportion to the popula- 
tion and finally there are some extremely useful 
tables of mortality, premium charts, annuities, 


(Concluded on following page) 
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American Central Plans Unique Campaign 


The entire field organization of the Ameri- 
can Central Life Insurance Company will take 
part in a unique “Know Your Stuff’ Campaign 
during the months of September, October and 
November. The campaign is designed to 
familiarize the company’s representatives with 
the new educational book entitled “Fundament- 
als for Fieldmen”—a review of which appeared 
in these columns several weeks ago. 

According to the plans for the campaign, a 
list of 15 questions will be mailed from the 
home office on the first day of each month to 
those agents who have previously pledged them- 
selves to take active part in the project; 45 
questions in all will be sent out, each of the 
three lists of questions to be answered and re- 
turned to the home office within 30 days after 
its original mailing to the student. 

The answers to all questions are to be found 
in “Fundamentals for Fieldmen,” and a part of 
the requirement is that, besides answering the 
question correctly according to the book, the 
fieldman must cite the passage in the book 
which covers the exact point involved. 


All answers will be reviewed and checked at 
the home office and those men who make a 
grade of 70 per cent or better for the entire 
list of 45 questions will be eligible to an at- 
tractive cash bonus during the first six months 
of 1928. The manner in which the latter bonus 
may be earned is particularly unique and con- 
structive in its application. During the bonus 
paying period, each man who previously quali- 
fied by attaining a 70 per cent grade will be 
expected to keep a record of all his business 
written, issued, and paid for. After each case, 
he is to show exactly how he applied some sell- 
ing aid derived from “Fundamentals” to diag- 
nose the applicant’s needs, fit the coverage, and 
make the ultimate sale. Thus it will be seen 
that the opening three months of the campaign 
are devoted to acquiring knowledge, and the 
following six months will be devoted to a prac- 
tical demonstration of the application of that 
knowledge. 











WANTED 


State Supervisor for 
Texas, for Legal Reserve 
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This unusual method of agency training has 
elicited unanimous approval and general enthu- 
siasm among the field workers of the company. 
It tends to stiumulate real interest and close 
study of the details which underlie sound suc- 
cess in life insurance underwriting; it auto- 
matically acquaints the fieldman with the many 
services placed at his disposal by his company ; 
it encourages better business by putting the sale 
on a scientific basis; it proves by actual expe- 
rience the real value of special training in the 
profession of selling it financially rewards the 
conscientious student for the time, effort, and 
constructive thought which he daily spends in 
mastering the fundamental precepts of the busi- 
ness. Over and beyond all this, it affords the 
company an ideal opportunity to actually help 
train its representatives along lines which will 
lead to their greater knowledge, broader vision, 
and future prosperity. 


Post Office Life Insurance in Japan 
(Concluded from previous page) 
etc., which afford a wealth of useful informa- 
tion. Of particular interest will be the pre- 
mium charges, based on a monthly premium of 
10 yen or $5.00. In return for this premium 
on the whole life premium plan, the following 
amounts of insurance will be paid at selected 
ages and selected forms of whole life policies. 


SUMS INSURED FOR A PREMIUM OF 10 SEN 


MONTHLY 
10-Year 15 Year 20 Year 
Ordinary Payment Payment Payment 

Age (yen) (yen) (yen) (yen) 
i A ere 62.2 26.6 35.5 42.3 
: Pe ee 50.7 22.4 29.9 35.7 
eer Cre 45.9 21.0 28.0 33.4 
BO\ esdsee tase 40.4 19.2 25.6 20.5 
ee ee 34.6 17.3 23.0 27:2 
istassdvenss 29.0 35.5 20.4 23.9 
OSE Oe eee ae 23.9 13.7 17.9 20.7 
rrr 19.3 12.1 15.5 17.5 
3 ees 15.3 10.5 ge | 14.5 
Oss cwsekeOeee 12.0 9.0 10.8 11.6 


The foregoing does scant justice to a great 
experiment in the insurance method. The Jap- 
anese undertaking was partly based upon an 
exhaustive study of life insurance in this coun- 
try and certain European countries, particularly 
in Germany. Nevertheless the experiment is 
one of profound interest to all students of in- 
surance and it is to be hoped that at some time 
a more comprehensive examination of all the 
facts of this interesting experience may become 
available. Certainly the Japanese are aiming 
even higher than American or Continental in- 
dustrial companies in providing a health con- 
servation service at reduced rates, of which 
there is probably no more urgent need any- 
where on the part of the wage earning popu- 
lation outside of compulsory health insurance, 
which is, after all, but a pretense of social ser- 
vice, never adequate for the purpose. The final 
solution of such a question at most, rests upon 
voluutary enterprise and voluntary effort in all 
directions of serious concern to the wage earn- 
ing population. 


Loyalty 
Those whose delectable privilege it has been 
to witness that uproarious movie, “The Better 
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Ole,” will recall the scene where Alf and Old 
Bill, the two British “Tommies,” have retired 
to a shell hole to escape a furious bombard- 
ment. As the situation waxes hotter overhead, 
Alf loses faith in their refuge and suggests 
seeking shelter elsewhere, whereupon his pholo- 
sophical buddy replies: “If you knows of a 
better ’ole, go to it.” 

What a lesson Old Bill here gives us in 
loyalty, in letting well enough alone, in attend- 
ing to the business in hand! And so it is with 
the chronically dissatisfied agent, the chap who 
thinks he’s owed a living by the world in gen- 








Juvenile Policies 


Beginning September 1, 1927, the II- 
linois Bankers Life began writing in- 
surance on the lives of children from 
age one day to 14 years, opening up 
new fields of unlimited possibilities for 
alert agents. 

Our Child’s Education Fund policy 
combines life insurance with cash ac- 
cumulation of $1,000 or more in twenty 
years or earlier maturity, with payor 
insurance, and other attractive fea- 
tures. The rates are bound to make 
these policies popular. 

Age limits in this Association are now 
from one day to 65 years. 


Write for open territory in this 


ern, progressive organiza- 
tion to Superintendent of Agents. 


Illinois Bankers Life 


Association 


Monmouth 


Illinois 
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eral and his company in particular. Noting the 
success of some other fellow, a hard worker, 
with a rival company, he beholds under that 
banner a pasture vividly green and dreams of 
the success that would surely and easily come 
to him if enlisted with that outfit. So he shifts 
his allegiance, and lines up with the other com- 
pany, only to find, quite soon, that the green 


fields have moved on too. And thus the seeker © 


of easy business, the man who always sees some 
other company as superior to his own, goes 
on through life, forever swapping horses in 
the middle of the stream. 

It isn’t the company—it’s the man. If he is 
industrious, of good character, and works hard, 
both he and the public will behold his com- 
pany in the most favorable light. Success 
breeds loyalty, and diligent effort breeds suc- 
cess. Just let a fellow look around at some of 
his competitors for proof of this. The man 
who is loyal is proud; and pride in one’s cause 
makes for enthusiasm, for pleasure in the 
work to be done, and for the peace for a satis- 
fied mind. 

Always, though, every company will have 
agents who behold virtue only in the other fel- 
low and consequently refuse to give their best 
to the existing employer. To such 'one well 
might say: If you know of a better company, 
go to it—The Virginia Bulletin. 


The Exit Interview 

A personai department is not essential to re- 
ducing excessive labor turnover through con- 
ducting successful exit interviews, according to 
a report “The Exit Interview” just issued by 
the Policyholders Service Bureau of the Me- 
tropolitan Life Insurance Company. The bil- 
lions of dollars that are lost to industry an- 
nually through excessive labor turnover can 
be decreased by successful exit interviews. They 
have demonstrated their value as a controlling 
force in the labor turnover problem. 

The report reaches the conclusion that exit 
interviews are fundamental in the keeping of 
reliable records of labor turnover and are a 
successful check to job changing. This report 
is a practical guide for persons conducting these 
interviews, as well as being helpful to execu- 
tives who desire to take advantage of this im- 
portant phase of industrial relations. 


Fraternal Insurance Compend 

The 1927 edition of The Fraternal Insurance 
Compend, the first edition of which was pub- 
lished in 1926, has been recently received at 
this office. This book contains a complete re- 
port on all of the life insurance fraternal 
orders, including a brief history and summary 
of kinds of certificates used, the summarization 
of the policy contract, the rates applicable to 
same, the names of the officers and the States 
in which the societies are licensed. 

Other tables include National Fraternal Con- 
gress net premiums, American experience 4 per 
cent, dividend schedules and net cost of insur- 
ance in societies paying same and a tabulation 
showing insurance in force on various valua- 
tion bases. 

In its preface the book states that the first 
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Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








edition indicated that there was a need for a 
fraternal insurance reference and _ statistical 
publication of its nature, “which treats the fra- 
ternal benefit societies as legal reserve life in- 
surance associations rather than as assessment 
life insurance associations, which they no longer 
are.” The book is published by Harmon R. 
Taylor of Cedar Rapids, Iowa. 


Callaway’s Texas Index 
Under the title of Callaway’s Texas Index, 
W. A. Callaway, of the Southland Life Insur- 
ance Company, Dallas, has prepared a consider- 


able list of persons carrying large amounts of 
life insurance, who are located in various cities 
and towns in Texas. Mr. Callaway has listed 
249 Texas men and women who carry $100,0f0 
or upward of life insurance, and whose example 
in this respect is sure to be an inspiration to 
others to add materially to their life insurance 
protection. The amounts carried by the parties 
listed range from -$100,000 to $1,453,500. Al- 
though it is obviously impossible to secure the 
names of all persons in the State who carry 
$100,000 or more of life insurance, the list of 
249 persons indicates that Texas people appre- 
ciate the benefits of life insurance. 
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INDIANAPOLIS LIFE INSURANCE CO. 
Growing Steadily sees PRACTICAL plan of helping 
1905 $325,000.00 general agents and agents of 
1907 2"158-315.62 : Northwestern National to keep busi- 
1908 3037, 135.50 ness on the books, which was put 
aoe Pchinarag-eahpd into effect in 1926 enabled them to 
1912 5,756,690.86 reduce the lapse ratio on first year 
1913 7,011,554.27 business 10 points in 1926 as com- 
1914 8,655, 788.49 
1915 10,231,921.21 et te e- 
: ate { 2 asthe This means many dollars 
1918 15,532,346.26 to agents of this Company 
1919 20,456,374.44 . 
1920 27,006,018.90 NORTHWESTERN NATIONAL 
1921 31,275,345.88 LIFE INSURANCE COMPANY 
1922 35,236,427.74 Minneapolis.Minn. 
1923 40,882,131.98 
1924 46,628,369.17 onsen 
1925 54,432,038.01 —_ 
1926 64,065,097.61 | 


1 9 2 Ter so7 2,500,000.00 COME TO 
From November" 20, 1926, t0 November 20, 1927, in addition to the SOUTHERN CALIFORNIA 


regular dividend, another extra dividend of 20 per cent of the 

regular dividend will be paid to Policyholders. 

Operating in Indiana, Illinois, Michigan, Ohio, Texas, Minnesota, 
Iowa and Florida 


The land of prosperity and health. Unrivalled as 


For Attractive Agency Connections Direct With Home Office Address H : : HY 
FRANK PF. MANLY JOE C. CAPERTON an agricultural, industrial, home community, where 
President vd 2nd VicePres. and Agency Mgr. industry is alive and living is a pleasure. 








Real Money for live wires with 


; MOUNTAIN STATES 
Field Annuals LIFE INSURANCE COMPANY 


Hollywood, California 


Insurance Directories sen 








for L. E. Hubbard R. N. Stevenson 
V. P. & General Counsel V. P. & Agency Mgr. 
*Greater New York Tennessee 
{New York State North Carolina = 
New Jersey South Carolina 
Kentucky Virginia 





Texas 


AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


*City and Suburban. 
tExclusive of Greater New York. 





Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 





Company’s Home 


THE INSURANCE FIELD COMPANY Fidelity and Surety Bonds 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 


Burglary Insurance 
Check Forgery and Alteration Insurance 
Plate Glass Insurance 
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By Atsert G. Borpen* 


Is the Public Dumb? 


Agency Instructor, Equitable Life Assurance Society of the United States 


Is there any life underwriter who, at one time 
or another, has not had the thought cross his 
mind that the public was “dumb”? 

A situation develops, we will say, where there 
is a pronounced need for life insurance, and 
where, after an intelligent presentation of a 
worth-while program, the prospect merely looks 
at you and adds in a somewhat bored manner 
that he “is not interested.” When this occurs, 
especially in the case of a man of parts, the 
agent will naturally cross-examine himself to 
see wherein he has failed, and yet many times 
he will be conscious of no error in presentation 
and will, of necessity, fall back on the un- 
deniable fact that the fault must be traceable 
to the prospect. And so the question is raised: 
Is the prospect dumb? 

Robert W. Chambers in one of his books has 
remarked : 

“The lightning of innovation stupefies the 
dull; ignorance is always suspicious of innova- 
tion—always afraid to put itself on record un- 
til its mind is made up by somebody else.” 

And so occasionally you do have the factor of 
downright stupidity to contend with. 

But there is another “answer” to this ques- 
tion. There are lots of men who are successful 
in their own particular line of business, and yet 
when a subject such as life insurance, with 
which they are unfamiliar, is presented, their 
minds do not seem to function at all. One 
Equitable manager has often to run the gaunt- 
let of three conditions: First—It can’t be done; 
second—it’s agin the Bible; and third—I always 
thought so. While apparently life insurance 
is at least entering on the “I always thought 
so” stage, there are still many men who have 
not yet passed beyond the first or second stages. 
And the life underwriter is lacking who does 

not recognize clearly this fact; namely, that the 
public, as a whole, is not in the business of life 
insurance and that many of the simple things 
the life underwriter knows as to the merits of 
life insurance are really not understood at all by 
the average man he meets in his selling. He 
should never, therefore, be impatient if his 
client appears to lack comprehension. 

Some of the apparent “dumbness” of the pub- 
lic, however, is due to poor salesmanship on 
the part of life insurance agents. 


Carry vs. OWN 

Take by way of illustration a very common 
and seemingly innocent error—“How much life 
insurance do you carry?” Have you ever heard 
that question asked? Think of it! Carry! 
What word could be worse? Doesn’t the word 
instinctly convey the picture of an old man tot- 
tering along with a load on his back? 

Life insurance is anything but that. Its pur- 
pose is the very reverse. How much more in- 
telligent it is to use a word that properly con- 
veys a favorable meaning, as, for exampie, 


own.” “How much life insurance do you 


“ Mr. Borden has written a number of leaflets recent- 
ly w hich have been stylled Underwriting Suggestions, of 
which the accompanying article is No. 7. It is used 
here by courtesy of the company. 


own?” The psychology of the situation is in- 
stantly changed. Men commonly associate 
ownership with assets. They do not usually 
object to discussing things that they own; but 
they dislike to carry more loads. 

How much harm has been done in selling by 
the use of this word “carry” is hard to say. In 
our classes of instruction an agent is almost 
penalized for the use of the word “carry.” Yet 
in spite of its being a misnomer, habits are 
hard to break, and the word “carry” still per- 
sists even in company publications and forms, 
and doubtless will do so for some time yet to 
come, although gradually the word “own” is 
being substituted. 


Ficures vs. Per CENT 

Another illustration: Why quote the exact 
premium figure? If a man age 35 asked you 
the rate on an ordinary life policy for $10,000, 
what would you say? “$281.10?” I hope not. 
Say quietly: “Oh, about 2% per cent to 3 per 
cent.” “What?” That is what the prospect wiil 
probably come back with. But isn’t that just 
what you want him to ask? 

Unconsciously, in buying life insurance, every 
purchaser is apt to overrate and exaggerate the 
premium deposit. The amount looms so large 
that it shuts out other considerations like a coin 
held immediately in front of his eye would cut 
off his view. When you quote per cent, how- 
ever, the figure properly throws the thought 
back to the question of the protection that he 
will be getting. “3 per cent of what?” “Why, 
3 per cent of the amount of the protection.” 
“$10,000 at 3 per cent. Oh, I see, something 
under $300.” It then makes the prospect see 
the protection and the annual deposit in their 
true relation. 


OtrHER CoMMON ERRORS 


Here are a few other common but unfortu- 
nate errors in presenting life insurance which 
harm alike the life underwriter and the pros- 
pect. They harm the life underwriter because 
oftentimes they prevent a purchase; they harm 
the prospect because, through his failure to pro- 
vide the life insurance, the future of his family 
or his business may be jeopardized. 

The “I” attitude as against the “You” atti- 
tude: Most of us instinctively prefer to talk 


‘and think about ourselves rather than of the 


other person. Although natural, this is usually 
fatal in selling, especially in selling something 
that is imponderable and intangible like life in- 
surance. 

The “Tell” attitude vs. the “Ask” attitude: 
Is there anything more deadly than a continual 
statement of facts? Isn’t it much more effec- 
tive to present the facts in the form of ques- 
tions? At least doesn’t this method, require tue 
prospect, in self-defense, to stay awake and foi- 
low you for fear of making a foolish answer? 

“Words” vs. “Pictures”: Ideas usually are 
more quickly “put over” through the eye than 
Isn’t the remarkable success of 
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through the ear. 


many publications due to their illustrations? 


This idea prompts the suggestion that in appeal- 
ing to the eye as far as possible one should use 
simple diagrams and pictures to illustrate the 
thought. 

“Single Sum” as against “Income”: Many 
an applicant is actually fooled as to the protec- 
tive value of a single sum settlement through 
the mistaken impression that, say, a $5000 ur 
$10,000 policy will do more for his family than 
will actually be the case. If, on the other hand, 
the true picture is presented, and the applicant 
sees his life insurance in terms of the monthiy 
income it will give his family, he is much more 
likely to secure an amount of insurance in keep- 
ing with his needs. 

“Premium” vs. “Deposit”: The word “pre- 
mium” has different meanings, one of which is 
the additional price you pay for a bond, for 
example, over and above the par value. Pre- 
mium has been used for so many years in in- 
surance circles that it is very hard to eradicate 
it, but the word “deposit” is more appropriate 
in selling and more perfectly indicates the na- 
ture of the payments made under a life con- 
tract. Some agents use the compound term 
“premium-deposit,” which is better than “pre- 
mium”; but “deposit” is used exclusively by 
some of the larger agencies, and it is possibie 
that the use of this word contributes toward the 
success of the agency. 

“Amount Sunk” vs. “Consideration”: Tie 
deposit made in the purchase of an annuity 1s 
called in office circles the “amount sunk.” But 
would you make a very favorable impression 
if you interviewed a wealthy man and asked 
him if he would like to “sink” $100,000 in the 
purchase of an annuity? Of course not. The 
proper word for this item is either the “coa- 
sideration” paid for the annuity, or the same 
word “deposit.” For example, “Mr. Brown, 
for a deposit of $100,000, the Equitable will 
agree to pay you an income for life of 10 per 
cent, or $10,000 a year.” How much more 
effective! 


WHERE THE Facutt May LIE 

In respect to language, experienced agents 
are more or less at a disadvantage, as compared 
with new agents. In many cases, the agent who 
has devoted a number of years to life insurance 
selling actually has to “unlearn” faulty lan- 
guage of the past. This reminds me of an in- 
cident in my own life. 

For many years I was actively associated 
with the National Guard. This was before the 
training camp idea came into being, and the Na- 
tional Guard was the only way by which things 
military could be learned outside the regular 
army. Our inspector-instructor, a West Point 
major who was entirely familiar with my many 
years of service in the guard, was talking over 
troop matters with me one day, and I asked 
him casually, “Major, how long do you think 
it takes to make a soldier out of a man?” 


Without the quiver of an eyelid he had the 
(Concluded on page 33) 
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WHAT ABOUT THE YEAR—1927? 


That is the question many agents are asking themselves. 
All companies have good policies. competitive rates and operate under the same laws. 
The Company that can give you the best service, and will help you write the most business is the one to 


choose. 
The Liberty Life offers to agents: 


Prospects; Illustrated Pre-approach and Follow-up; Local Agency Connections; Special 
Campaign to Conserve Business and to Increase Renewals. 
Agency openings in Kansas, Missouri, Nebraska, Arkansas, Illinois, California, Texas, Colorado, Wash- 


ington and Oregon. 


The Liberty Life Insurance Company 


Liberty Life Building, Topeka, Kansas 


LIFE—ACCIDENT— 
HEALTH 





LIBERTY LIFE 
AGENTS 


“Drive Sorrow from 


CHAS. A. MOORE, Vice Pres. and Manager Tomorrow’ 














OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 








THE 


ALEXANDER LIFE INSURANCE COURSE 


A Series of Five Books Covering the Fundamentals, 
Principles and Practice of 


THE LIFE INSURANCE BUSINESS 
By WILLIAM ALEXANDER 
One of the world’s ablest insurance writers 





What Life Insurance Is and What It 


RL ESERS GRE. Sard Ne i ae ag a ene Price, $1.50 
How to Sell Insurance.............. ‘6 $2.00 
Income Insurance for Family Protec- 

NS ile te PUR ohn dies 0.0 0 0 ‘+ Sie 
Art of Insurance Salesmanship...... ‘¢ $2.00 


One Hundred Ways of Canvassing... ‘‘ $3.50 
Complete Course, 5 Books, $10.00 





Other Books by Mr. Alexander 


The Successful Agent (Just Published)...... Price, $2.50 
Life Insurance Simply Explained (New)..... Price, $1.00 


A few hours’ course in the elements of the business 


Life Insurance Fables for the Man in the 
Ep hd aan on cone bem ls Aleck be Riek <0 Price, 50 Cents 


Insurance Fables For Life Underwriters. .....Price, $1.00 





The Nine Books Listed Above 


At their individual prices would cost $15.50 
Special Price, all 9 Books, $13.00 
THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 











A ROOF OVER THEIR HEADS 


is the attractive title of a clever and unique leaflet which ts certain to catch 
and hold the attention of recipients. It graphically portrays the payment of 
&@ mortgage by means of a life insurance On the first of its four 
is a house, the roof of which consists of the outer fold of a life insurance 
icy, bearing the name of a particular company and the words “Mortgage 
.”” When the folder is opened, it discloses a picture of a house on the 

third page, while the action of opening the folder lifts an arm marked 

MORTGAGE INSURANCE 
the hand automatically lifting a mortgage from the house. 

The whole folder, including — and reading matter, emphasizes the 
y of a foreclosure, and ease of guaranteeing payment of a mort- 
gage by means of life insurance. 


Inquiries solicited from home offices of life insurance companies. 


THE SPECTATOR COMPANY 
CHICAGO Publishers NEW YORK 











JJShambaugh 


President Interested? Write for openings! 


C] 
DesMoines Life & Annuity 


es Moines. lowa. 











She 


Company Not an 


Idle Slogan 


Organized training plans. Prospect finding 
helps. Prospect closing assistance. Local ad- 
vertising program. Doesn’t this sound like 
we mean it when we say that this is the 
‘‘Company of Co-operation’’? 


























AMERICAN EQUITABLE 
ASSURANCE COMPANY 


OF NEW YORK 


Assets, January Ist, 1927...$ 4,896,544.34 
Surplus to Policyholders...$ 1,928,405.51 


Losses paid since organiza- 
Seiwes ss. fear as eae $17,807,373.74 


Desirable fire insurance agents wanted who can 
give us a representative business 


Apply to 
92 William Street 
New York 


Home Office 
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The Story of a Great Institution 


By Joun C. CatiacHan, Troy, N. Y. 


It is not clear just when the idea of insur- 
ance first entered the consciousness of men. 
There were groping beginnings of which musty 
records give evidence. In the days of “the 
glory that was Greece,” when romance rode the 
high seas, there were embryonic indications of 
the realization of the need for protection. 
Loans were offered by these ancients on outgo- 
ing ships, to be repaid at an excessive rate of 
interest if the ships reached port or to be can- 
celed if lost. 

Probably there were many crude contracts 
offered, as the need for protection of property 
and life seems almost as elemental as the need 
for sustenance and warmth. But the first pol- 
icy on which a definite premium was paid and 
on which definite records are accessible was in 
the beginning of the fourteenth century, on a 
Belgian vessel. Maritime insurance was un- 
doubtedly foremost for many centuries, because 
of the mystery and the danger of the seas—but 
the consciousness was ever growing of the eco- 
nomic value of human life. It was not. until 
1583, however, that the first life policy of which 
we have an authentic record, was issued in Eng- 
land on the life of one John Gibbons for a pe- 
riod of 12 months. This was also the first term 
policy. The insured died eleven months after- 
ward and. a claim for 380 pounds was paid. 

The history of life insurance abounds in simi- 
lar instances of individual contracts during suc- 
ceeding years, but until 1699 no attempt was 
made to form companies or compute rates, when 
a society for widows and orphans sprang into 
existence. Average rates were sought, but ow- 
ing to the paucity of scientific data, no graded 
rates were scaled according to age, as no method 
had been devised of figuring the probable ex- 
pectancy of life. 

During the next fifty years many companies 
were formed with various degrees of success, 
but the progress of life insurance had to await 
the development of mortuary tables. The worth 
of life insurance even at this time was recog- 
nized by students of the institution and much 
thought and study was devoted to devising some 
form of an acceptable table of rates. 

In 1762, after much stumbling and struggling 
of the industry during more than a century 
along the path of progress, the first great life 
Insurance company was founded when the 
Equitable Society of London announced the 
opening of business. With this venture as a 
Precedent many companies followed suit and 
their growth was rapid and flourishing. As be- 
comes a mushroom growth, abuses crept in, 
weaknesses showed in the wall of the not too 
carefully built structures of many companies 
and failure was the inevitable result. 

The first company in America doing a strictly 
life business was formed in 1759. This honor 
goes to the Presbyterian Ministers Fund, who 
have for one hundred and sixty years quietly 
pursued the business of life insurance. Be- 
tween that date and 1886 many of the present- 


day larger life insurance companies were 
formed. 

The first attempt to control the business of 
life insurance was made in 1844 when the State 
of Massachusetts sent Elizur Wright to Eng- 
land to study the method of the English life 
insurance companies. When he returned he 
fought for many needed reforms and was re- 
sponsible for many laws. 

Gradually insurance contracts were improved, 
but it was not until 1880 that the different 
companies settled down to the ordinary forms 
as sold to-day. 

It has been a romantic story, not lacking in 
excitement, this story of life insurance. Its 
vicissitudes are many, its pages fraught with 
patient struggle. 

As in every institution, the separating of the 
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WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY ME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICH'GAN, 
ARKANSAS, TENNESSEE, TEXAS, 1OWA 
AND CALIFORNIA, 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














North American 
National Life 
Insurance 


Co. 


Tennessee 


Nashville, 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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wheat from the chaff was a necessary and 
arduous process, but the many companies which 
stand to-day as a monument to the integrity of 
their founders and the earnest purpose of those 
in whose keeping they were bequeathed, testify 
to the immensity of the great structure of life 
insurance and the great benefits with which 
it has endowed the human race—The John 
Hancock Field. 


Home Friendly Insurance Company Outing 
The outing of the Home Friendly Insurance 

Company of Maryland was held at Buedel’s 

Park, near Baltimore, on Friday, August 19. 

Superintendents, assistants and agents from 
Maryland, Delaware, Pennsylvania and Dis- 
trict of Columbia, numbering more than three 
hundred, were in attendance. 

President B. L. Talley greeted the men, in 
the dining room, on behalf of the company, 
and declared himself as being particularly 
pleased with the fine spirit which had been 
developed and shown by the districts and home 
office during the month of May, and expressed 
his desire that the good results produced would 
steadfastly remain. 


E. J. Berlet Expanding Staff 
E. J. Berlet, general agent in Philadelphia 
for the Guardian Life Insurance Company of 
America, announces the appointment of W. E. 
Teglund as agency supervisor, as the first step 
in a comprehensive program of expansion. 
Mr. Teglund is a graduate of the Insurance 
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Course of Carnegie Tech, and has matriculated 
from the universities of Pennsylvania and 
Pittsburgh, and is an alumnus of Hillsdale Col- 
lege, and is treasurer of his fraternity. After 
four years in the advertising agency business 
in Springfield, Ill, and following an experi- 
ence in Philadelphia of seven years with the 
Standard Life Insurance Company of America, 
he is apparently well qualified to take charge 
of augmenting and training the Philadelphia 
sales staff of Guardian Life. 


Is the Public Dumb? 
(Concluded from page 31) 
effrontery to say with a smile, “Oh, three years 
if he comes from civil life and four years if 

he comes from the National Guard”! 

The character of the language we use and 
the attitude we take with clients influence them 
favorably or unfavorably in regard to what 
we are offering. And if at times we are apt to 
be impatient with our prospects because they 
do not instantly appreciate the value of our sug- 
gestions or recommendations, let’s stop and 
realize that perhaps to a degree the trouble may 
be of our own making. 

The suggestions in this leaflet are based on 
common sense and have been tested in the field 
of actual experience. Wouldn’t it be fair, then, 
for an agent to pause and ask himself, seri- 
ously, this question: “If I don’t utilize intelli- 
gent suggestions of this character, can I always 
accuse the public of being ‘dumb’ ?” 


Mutual Trust Agents Meet in Yellowstone | 

Cuicaco, Int., August 22.—Eighty agents of § 
the Mutual Trust Life of Chicago were aboard © 
the company’s “Old Faithful” special which ieft 7 
Chicago on Saturday en route to Yellowstone 7 
Park for the first meeting of the “Old Faith- 7 
ful Club.” 

Many of the agents qualified on a double } 
basis which entitled them to take their wives or 7 
any other member of their families, which with 7 
the officers of the company brought the num- : 
ber of persons on the special train up to 130, 7 


At Yellowstone there were both educational 7 
and inspirational meetings which were held in ~ 
the evenings, while the days were spent in 
sightseeing. 


Insurance Progress in lowa 
Des Mornes, Iowa, August 19.—Hon. Ray 
Yenter, Commissioner of Insurance, in a recent 


address, said: 

There are in the State of Iowa, twenty-eight 
life insurance companies, fifteen fire companies, 
and thirty-six miscellaneous and casualty com- 
panies, exclusive of county mutual associations, 
The reserve and capital stock deposit with the 
insurance department of the State on July 31, 
1927, was $266,706,083.84. This figure in- 7 
dicates to a degree the magnitude and volume | 
of insurance business transacted by Iowa com- 
panies. It is little short of marvelous that | 
such a business has grown in the midst of am 4 
agricultural community and State, and need- 
less to say that it means much to the welfare 
and prosperity of our people. The business is 
growing. 











HE construction of a fine, lasting 
Life Insurance structure depends 


AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 
INDIANAPOLIS 








Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 























toa great extent on the efficiency of the 
field man, and if the field man is to 
achieve the best results, he must be 
supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the ° 
record of -he Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
for the right man.”’ 





T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 


COMPANY OF AMERICA 


Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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